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TRAIN YOUR DOLLARS 


to earn the highest rate of interest consistent with absolute safety. 








The lure of tempting fate through highly speculative securities is ever 
present; the pitfalls for making judicious investments are ever broadening. 


FARM MORTGAGES 


do not offer the thrills which accompany speculative securities, but when 
the day of interest maturity rolls around they return to you with faithful 
regularity the amount earned on your investment. 
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No passing of dividends, no disappointing explanations; just a New 
York draft for amount due you. 


For 37 years The F. B. Collins Investment Company has specialized 
in selling Farm Mortgages in the growing Southwest. Its securities have 
stood the test of time and have never carried disappointment with them. 
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These securities will net you 7 per cent per annum for ten years to come, 


«t0a) 


and assure you of a fixed dependable income. 


Let us tell you what the big Life Insurance Companies, holders of trust 
funds and private investors think of their investments in Collins farm 
mortgages. 


Write for our Booklets, “Why Collins Farm Mortgages Are Safe’, “As 
Others See Us,” and “8% Collateral Trust Bonds.” 


Train Your Dollars in the right direction. 


THE F. B. COLLINS INVESTMENT COMPANY 


Members of the Farm Mortgage Bankers 
Association of America 
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OKLAHOMA CITY, OKLAHOMA 
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Answer Quick! 
A LIVE, ACTIVE 


DISTRICT MANAGER ana 
SOLICITOR WANTED 


IN 


OKLAHOMA 
WISCONSIN 
INDIANA 
MICHIGAN 


By the 


Oldest Mutual Association 
of its kind 


Address ERNEST W. BROWN, Secy.-Treas. 


INTERSTATE BUSINESS MEN'S 
ACCIDENT ASSOCIATION 
BROWN BUILDING DES MOINES, IOWA 


What about 
the Usual Velvet 


P) Renewals are usually considered ti 
e agent’s ‘‘velvet.”” But this year a _ n« 
problem presents itself. 


The huge volume of new business writte ; 
during the recent “flush period’ of 191: 
1920 is coming up for renewal. Change. 
business conditions make rate revisions an 
re-inspections imperative before many po!- 
icies are renewed if the interests of you 
clients are to be fully protected. 


To give advice and timely suggestions on 
these and similar questions is the work of 
Fidelity-Phenix engineers, inspectors and 
field men. It is the wise agent who puts 
his problems up to these experienced men 
for solution. : 


“AMERICA FORE~ 


Saveitwor| FIDELITY-PHENIX 
| the FIRE INSURANCE COMPANY 


 PHENIX. 


Henry Evans, Chairman of the Board 
C. R. Street, President 
Home Office: 80 Maiden Lane, New York 
Cash Capital, $2,500,000.00 


PHENIX 


Managing Branch Offices 
Chicago Montreal San Francisco 














The New Fourteenth Edition of 


PROMINENT PATRONS 
OF LIFE INSURANCE 


is widely recognized as one of the 


BEST CANVASSING DOCUMENTS 


ever issued. Its contents have been carefully revised 
for the new edition, and many new names have been 
added, so that the work now contains names of some 


6000 PERSONS 
carrying from 
$50,000 to $4,500,000 
of Life Insurance. Also 
400 LETTERS 


commending life insurance for protection and in- 
vestment. 





PRICES: 
Limp Cloth Binding Flexible Textile Binding 
$1.50 Single copy $2.00 
120.00 100 copies 160.00 
450.00 500 copies 600.00 
600.00 1000 copies 900.00 


THE SPECTATOR COMPANY 


CHICAGO OFFICE Publishers 135 WiLLiAm STREET 
INSURANCE EXCHANGE NEW YORK 











A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 
The author is an expert and successful general 
agent for one of the most conservative and best 


life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 


PUBLISHERS 


Chicago Office 135 William Stre«* 
Insurance Exchange New York 








Tue Sprecrator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 2°, 1879, 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tur Spectator, Number XVIII, November 3, 1921: $4.00 per annum, 
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Hail Situation 

California Adjusting Situation 
Life Officers’ Plans 

N. Y. Federation Meeting 





New Commissioners’ Committees 
J. J. Hoey Becomes Agency Head 
Actuarial Meeting 

Great Lakes Marine Business 
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Life Gompanies May Be Sued 


Rumor from Mississippi That Revenue Agent Will Invoke Anti- 


Trust Law Against Them 


HE question of whether or not Stokes V. 

Robertson, State revenue agent of Missis- 

sippi, will endeavor to invoke the anti- 

trust law of that State against the life in- 

surance companies in an effort to secure 

large sums of money from them as fines in 

a manner similar to that pursued in his re- 

cent successful suit against the fire insur- 

ance companies is being persistently asked on the streets of 

Jackson, Miss. The legal and political circles about the State 

are agog with the idea that he will take such a course, despite 

the fact that there has been a strong denial from the revenue 
agent's office. 

Previous to the action against the fire insurance companies, 

Mr. Robertson made a thorough inspection of the annual re- 

ports of all the companies for a number of years back in the 

office of T. M. Henry, Insurance Commissioner. It is now said 

that he is taking the same preliminary steps with regard to life 

insurance companies, and by inside sources of information this 

is considered a very pertinent fact. The auditors of the revenue 

department spent several weeks examining the reports of life 

insurance companies. It was not at first thought that there 

could be any basis for action against the life companies, but the 

tumor has persisted, and during the last week has grown in 

strength. Insurance men generally are familiar with the out- 

come of the now famous anti-compact suit against the fire in- 

surance companies, by which Mr. Robertson has secured a judg- 

ment amounting to about $8,000,000 against the said companies. 


3 


The decision was rendered on the basis of the fact that the fire 
insurance companies generally belong to and use the rates of 
the Mississippi Advisory Rating Bureau, and in so doing vio- 
lated the anti-trust law of that State, and this despite the fact 
that they had done so for a period of some fifteen years. The 
maximum fine allowed was about $2000 a day, and had the 
penalty been up to this maximum the total sum allowed would 
have been nearly $2,000,000,000, an enormous amount, and, of 
course, practically impossible of collection. By means of gar- 
nishments, Mr. Robertson has secured about $1,000,000 from 
the agents of the States, this being made up of monies in their 
possession belonging to the companies, but not yet remitted to 
them. It is not known whether Mr, Robertson will be able to 
collect the rest of the judgment in case the Supreme Court up- 
holds the decision of Chancellor Strickler, but, at any rate, the 
fire companies will be bothered with costly litigation. 

Inquiry among the life insurance companies in New York has 
brought out the fact that there has been an intimation of such 
an action received in New York before. Executives were very 
much interested in the possibilities of such a situation, but were 
unanimous in wondering upon what possible basis any anti- 
compact suit could be brought against life insurance companies. 
Of course, most of their rates are based upon the same table of 
mortality, but are not loaded in the same way, nor is there any 
organization or agreement among them by which any of their 
rates are fixed. Several executives mentioned that their ex- 
perience in Mississippi had not been all that could be desired, 
and that any action on the part of the revenue collector would 
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bring about their immediate and final withdrawal from the 
State. It seems likely that the revenue agent would have con- 
siderable difficulty in locating any very large sum of money be- 


longing to the life insurance companies in the State of Missis- 
sippi, and that he would have great difficulty in collecting 
monies not already in the State. 








ANNOUNCE COMMITTEES 


Commissioners Make Appointments for 
Ensuing Year 
Thomas B. Donaldson, president, and Joseph 
Button, secretary, have announced the person- 
nel of the committees of National Convention 
of Insurance Commissioners for the ensuing 
year. They are as follows: 


ACCIDENT AND HEALTH POLICIES 
Gustave Lindquist, chairman, Minnesota; John J 
Donahue, New Hampshire: A. C. Barber, Oregon, 
Alexander McCabe, California; D. E. Metzger, Ha- 
waii; Wm. E. Tuttle, Jr., New Jersey; J. J. McMahan, 
South Carolina; Earl Wilson, Colorado. 


ACTUARIAL BUREAU 


James F. Ramey, chairman, Kentucky; Frank L. 
Travis, Kansas; Bruce T. Builion, Arkansas; T. S. 
McMurray, Jr., Indiana; T. J. Houston, Illinois. 


ASSETS OF INSURANCE COMPANIES 

Clarence W. Hobbs, chairman, Massachusetts; T. 
M. Henry, Mississippi; J. C. Luning, Florida; W. N. 
Van Camp, South Dakota; A. W. Briscoe, Alabama; 
G. Waldon Smith, Maine; John J. Donahue, New 
Hampshire; Lewis A. Griffith, District of Columbia; 
George P. Porter, Montana; James F. Ramey, Ken- 
tucky. 

BLANKS 

Henry D. Appleton, chairman, New York; S. W. 
McCulloch, Pennsylvania; Walter Robinson, Ohio; J. 
F. Williams, Illinois; Arthur E. Linnell, Massa- 
chusetts; Thomas F. Tarbell, Connecticut; Leon W. 
Helson, Maine; H. G. Brunquell, Wisconsin; Charles 
B. Coulbourn, Virginia; Russell A. Palmer, Michigan; 
W. L. Crawford, Iowa. 


CopIFICATION AND RULINGS 
W. N. Van Camp, chairman, South Dakota; Amos 
A. Betts, Arizona; J. C. Luning, Florida; William A. 
Wright, Georgia; S. A. Olsness, North Dakota; D. M. 
Forsyth, Wyoming; B. W. Gearhart, Ohio; John C. 
Bond, West Virginia; Horace Sudler, Delaware. 


CREDENTIALS 
George A. Cole, chairman, Nevada; J. J. Bailey, 
Louisiana; G. Waldon Smith, Maine; D. E. Metzger, 
Hawaii; George P. Porter, Montana. 


EXAMINATIONS 

Joseph Button, chairman, Virginia; Burton Mans- 
field, Connecticut; T. M. Henry, Mississippi; A. C. 
Savage, Iowa; Thos. J. Keating, Maryland; Clarence 
W. Hobbs, Massachusetts; Gustav Lindquist. Minne- 
sota; F. L. Travis. Kansas: W. B. Young, Nebraska; 
Stacey W. Wade, North Carolina; Earl Wilson, Col- 
orado; E. W. Hardin, Oklahoma; L. T. Hands, Michi- 
gan. 

FIpELITY AND SurREtY COMPANIES 

Joseph G. Brown, chairman, Vermont; Jesse S. 
Phillips, New York; Alexander McCabe, California; 
P. H. Wilbour, Rhode Island; Thomas J. Keating, 
Maryland; Platt Whitman, Wisconsin; A. C. Savage, 
Iowa; A. W. Briscoe, Alabama; W. N. Van Camp, 
South Dakota; Jno. W. Walker,. Utah. 

Fire INSURANCE 

Joseph Button, chairman, Virginia; Jesse S. Phillips, 
New York; Joseph G. Brown, Vermont; H. O. Fish- 
back, Washington; Clarence W. Hobbs, Massa- 
chusets; Bruce T. Bullion, Arkansas; Jas. F. Ramey, 
Kentucky; P. H. Wilbour, Rhode Island; Stacey W. 
Wade, North Carolina; Ben C. Hyde, Missouri; T. J. 
Houston, Illinois. 


FRATERNAL INSURANCE 


A. C. Savage, Iowa, chairman; T. M. Henry, Mis- 
sissippi; Jesse S. Phillips, New York; Platt Whitman, 


Wisconsin; A. C. Barber, Oregon; H. J. Brace, Idaho; 


J. J. Bailey, Louisiana; W. B. Young, Nebraska; Ben 
C. Hyde, Missouri; L. T. Hands, Michigan; B. W. 
Gearhart, Ohio. 


Laws AND LEGISLATION 


Burton Mansfield, chairman, Connecticut; Joseph 
Button, Virgania; Jesse S. Phillips, New York; Joseph 
G. Brown, Vermont; Alexander McCabe, Virginia; 
A. C. Savage, Iowa; Platt Whitman, Wisconsin; 
Clarence W. Hobbs, Massachusetts; James F,. Ramey, 
Kentucky; Thos. J. Keating, Maryland; Earl Wilson, 
Colorado; B. W. Gearhart, Ohio; Jno. W. Walker, 
Utah; E. N. Rogers, Tennessee; E. W. Hardin, Okla- 
homa, 

MISCELLANEOUS 

W. B. Young, chairman, Nebraska; Geo. A. Cole, 
Nevada; Frank L. Travis, Kansas; V. Carmona, 
Philippine Islands; Lewis A. Griffith, District of Co- 
lumbia; Jno. J. Donahue, New Hampshire; Remigio 
Mirabal, New Mexico; Geo. P. Porter. Montana; 
Amos A. Betts, Arizona; S. A. Olsness, North Dakota. 


PUBLICITY AND CONSERVATION 


Thomas J. Keating, chairman, Maryland; Bruce T. 
Bullion, Arkansas; S. A. Olsness, North Dakota: G. 
Waldon Smith, Maine; Frank L. Travis, Kansas; 
James J. Bailey, Louisiana; H. J. Brace, Idaho; Jno. 
W. Walker, Utah; E. W. Hardin, Oklahoma; E. N. 
Rogers, Tennessee. 


UNFINISHED BUSINESS 
G. Waldon Smith, chairman, Maine; Frank lL... 
Travis, Kansas; Geo. P. Porter. Montana; Horace 
Sudler. Delaware; D. M. Forsyth. Wyoming; the sec- 
retary of the convention. > 


RATES OF INSURANCE COMPANIES 

J. C. Luning, chairman, Florida; Jesse S. Phillips, 
New York; V. Carmona, Philippine Islands; A. C. 
Barber. Oregon; Gustav Lindquist, Minnesota; James 
F. Ramey, Kentucky; Lewis A. Griffith, District of 
Columbia; Wm. E. Tuttle, Jr., New Jersey: B. W. 
Gearhart, Ohio; Stacey W. Wade, North Caroiina; 
Thos. S. McMurray, Jr., Indiana. 


Rates OF Mortality AND INTEREST 
T. M. Henry, chairman, Mississippi; H. O. Fish- 
back, Washington; P. H. Wilbour, Rhode Island; W. 
N. Van Camp, South Dakota; Wm. A. Wright, Georgia; 
J. J. Bailey, Louisiana; Bruce T. Bullion, Arkansas; 
H. J. Bruce, Idaho; A. W. Briscoe, Alabama; T. J. 
Houston, Illinois; Horace Sudler, Delaware. 


RESERVES OTHER THAN LIFE 
Frank L. Travis, chairman, Kansas; Burton Mans- 
field, Connecticut; W. N. Van Camp, South Dakota; 
Jesse S. Phillips, New York; Clarence W. Hobbs, 
Masaschusetts; Thos. J. Keating, Maryland; B. T. 
Bullion, Arkansas; Gustav Lindquist, Minnesota; L. 
T. Hands, Michigan; Jno. W. Walker, Utah. 


SocraL INSURANCE 


H. J. Brace, chairman, Idaho; Jos. G. Brown, Ver. ° 


mont; Platt Whitman, Wisconsin; Burton Mansfield, 
Connecticut; H. O. Fishback, Washington; D. FE. 
Metzger, Hawaii; Alexander McCabe, California; J. 
J. McMahan, South Carolina. 


TAXATION 
H. O. Fishback, Chairman, Washington; James F. 
Ramey, Kentucky; G. Waldon Smith, Maine; Frank L. 
Travis, Kansas; Remigio Mirabal, New Mexico; D. 
M. Forsyth, Wyoming; Wm. E. Tuttle, Jr., New 
Jersey; T. J. Houston, Illinois; B. W. Gearhart, Ohio; 
E. N. Rogers, Tennessee. 


WoRKMEN’s COMPENSATION INSURANCE 
Platt Whitman, chairman, Wisconsin; H. J. Brace, 
Idaho; Alexander McCabe, California; Thos. J. Keat- 
ing, Maryland; Joseph Button, Virginia; Jesse S. 
Phillips, New York; Wm. E. Tuttle, Jr., New Jersey; 
T. J. Houston, Illinois; T. S. McMurray, Jr., In- 
ciana, 


VALUATION OF SECURITIES 
Jesse S. Phillips, chairman, New York; Burton 
Mansfield, Connecticut; Joseph G. Brown, Vermont: 
Joseph Button, Virginia; Platt Whitman, Wisconsin; 
Clarence W. Hobbs, Massachusetts; Wm. E. Tuttle, 
Jr., New Jersey; Thomas J. Keating, Maryland; T, 
J. Houston, Illinois. 
UNAUTHORIZED INSURANCE 


P. H. Wilbour, chairman, Rhode Island; T. \. 
Henry, Mississippi; John J. Donahue, New Hamp- 
shire; A. C. Barber, Oregon; Amos A. Betts, Arizona; 
J. C. Bond, West Virginia; J. J. McMahan, South 
Carolina; B. W. Gearhart, Ohio; Ben C. Hyde, Mis- 
souri. 


Fire Insurance by States 
|To the Editor of THe Spectator] 

\fter glancing over a copy of “Premiums 
and Losses,” issued by the National Board of 
lire Underwriters, and which shows the fire 
and lightning transactions in each State in 1920, 
and aJso figures for 1917-1919 combined, it oc- 
curs to me to inquire wherein this book differs 
from that entitled “Distribution by States of 
Fire Insurance,’ which 1 have seen advertised. 

SPECIAL AGENT. 

New York, Oct. 20. 

The book issued by the National Board pur- 
ports to give only the fire and lightning insur- 
ance transactions of direct writing companies, 
and principally of the stock companies, the 
business of a few mutual companies only being 
included in some States. The items given are 
preauiums and losses and loss ratio for 1920, 
and premium losses and loss ratio for the years 
1917 to IgI9, inclusive, combined. At the end 
of each State the total premiums, losses and 
loss ratio for 1917 to 1920 are also given 
The National Board book contains 190 pages. 
In the book entitled “Distribution by States of 
Fire Insurance,” 1921 edition (which contains 
322 peges), the items of net premiums received, 
net losses incurred, net risks written and re- 
newed, and ratio of losses to premiums are 
given for each company in each State. There 
are six general divisions of business in each 
State, namely, fire business of stock companies: 
fire business of mutual companies; fire business 
of Lloyds and inter-insurers; marine insurance; 
tornado insurance, and hail insurance. F[ollow- 
ing cach of these groups are totals for each of 
the last five years, and there are two recapitula- 
tion tables, occupying nineteen pages, one of 
which shows the total premiums, losses and 
loss ratio for the years 1920, I919, 1915, 1910, 
1905, 1900, 1895, 1890 and 1885, together with 
grand totals for the last thirty-six years, and 
also a table of aggregate business in the United 
Staies and Canada, year by year, for the last 
thirty-six years, with grand totals. The other 
recapitulation table relates to the business of 
1920 and shows the results in each of the six 
sroups, for each. State, with totals for the 
United States and Canada, etc. This table also 
contains a column showing the ratio of pre- 
miums to each $100 of risks written.—Editor. 
THE SPECTATOR. 





Resolve to-day to attend the home office convention. 
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THE “BUYVERS’ STRIKE” AMONG THE 
FARMERS* 

UCH is appearing in the newspapers 

about the so-called “buyers’ strike” 

among the farmers, and which may give 

some life insurance salesman a wrong 
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impression. 

The farmer; it is true, has been hard 
hit—first by the sudden fall in the price 
of everything he has to sell, and second 
by the continued high cost of almost 
everything he buys. Without going into 
the merits of the case, it is enough to say 
that the farmer's attitude toward what he 
terms “profiteering” is not a friendly one. 
Ile resents a condition that gives to a 
bushel of corn when exchanged for farm 
or family necessities one-half the pur- 
chasing power it had before the war, and 
he is showing his resentment by confin- 
ing his purchases to those things which, 
in his opinion, are most reasonable in 
price, and to actual necessities. 

It should be made clear, however, that 
both the mental attitude and the actions 
of the farmer prove that his resentment 
is directed wholly against those whom he 
charges with profiteering at the farmer’s 
expense, and by no manner of means 
does it include life insurance. Through- 
out the World War and the influenza 
scourge life insurance was about the only 
thing that was not advanced in price, yet 
the farmer paid his premiums in grain at 
four times its normal value. And now, 
When everything else he owns has de- 
preciated enormously, his life insurance 


's_ still worth, and will continue to be 


( 
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worth, one hundred cents on the dollar. 
In fact, it is at a premium, since the pur- 
chasing power of the proceeds of his in- 
surance has increased just in proportion 
to the decrease in the purchasing power 
of farm produce. Therefore, instead of 
classing the life insurance companies 
among the so-called profiteers, the farmer 
regards them as the shining exception in 
this respect and is even more friendly 
toward life insurance than ever before. 

While it is true that the average farmer 
has fewer doilars and less purchasing 
power than a year or two ago, this is 
offset very largely by his better knowl- 
edge and greater appreciation of life in- 
surance, and therefore his greater will- 
ingness to make the sacrifices necessary 
to keep his insurance in force, and by his 
so-called “strike” against the purchase of 
unnecessary things. It is well to remem- 
ber also, that during the last few years 
the farmer has “invested” many millions 
of dollars in questionable stocks and 
schemes of various kinds, but which he is 
not investing in to-day. This money, or 
whatever surplus he may be able to ac- 
cumulate, is thus saved for the purchase 
of life insurance and other necessities. 
Moreover, the farmer for several years 
past has been a liberal buyer of high- 
priced automobiles and other similar 
luxuries, while to-day, as shown by the 
reports of the various manufacturers, he 
is spending far less for such luxuries, 
although he is purchasing more and more 
of his favorite low-priced car or “im- 
plement,” as some call it. This also 
means more money saved for life insur- 
ance. There is every reason to believe 
that in this respect to thrift and economy, 
the farmer is rapidly getting back to nor- 
mal and that life insurance will be the 
gainer thereby. The farmer, to a greater 
extent than any other class, is under- 
insured, and his need for life insurance 
to-day is greater than ever before. In- 
deed, life insurance has no better friend 
than the farmer, nor one who will go 
further in making sacrifices for his in- 
surance and his family. 





INES running up into many millions 

of dollars, in the aggregate, and 
nearly reaching $200,000 each for many 
companies, have been imposed on the fire 
insurance companies which had_ been 
writing direct business in Mississippi, and 
which were charged with conspiring to 


5 


fix premium rates. The total penalties 
inflicted in this case have, it is believed, 
only been exceeded in amount in one case 
—that of the Standard Oil Company. 
The companies will, of course, appeal 
the case, and it remains to be seen whether 
or not the decision will be upheld in the 
higher courts. Some method of rating 
must be followed which takes cognizance 
of the general results of the business, and 
the hazards of classes of properties ; and 
in many states it is regarded as enlight- 
ened common sense to require the insur- 
ance companies to write their business at 
uniform rates, which, as nearly as can be 
ascertained, are neither too high nor too 
low. Probably no one company could 
afford to maintain an individual rating 
bureau for Mississippi—certainly most of 
the companies could not do so; hence, 
unless some plan of co-operative rating 
on a scientific and practical basis is used, 
underwriting would become a gamble and 
most of the companies would soon be 
forced to cease business in the State. The 
wise course would be for the legislature 
of Mississippi to adopt some system of 
regulated co-operative rating, and to en- 
courage companies to return to the State 
by the remission of the fines levied on 
them, and the wiping clean of the slate 
upon which their alleged misdeeds are re- 
corded. 





CCASION is taken by the Depart- 
ment of Agriculture, while giving 

out statistics showing that over $18,000,- 
ooo worth of farm property had been 
destroyed by fire in 1918, to promulgate 
some good advice as to the prevention of 
fires on farms. In this connection, it was 
noted that during Fire Prevention Week 
the subway cars in New York city were 
placarded with an issue of the Subway 
Sun, which also presented excellent in- 
formation and advice to passengers, as 
prepared by Fire Commissioner T. J. 
Drennan. It contained the following 
facts and suggestions, and the latter 
may well be followed by all residents of 
either city or country: 

Our national fire loss in 1920 reached the 
stupendous sum of $500,000,000. 

More than 15,000 lives were lost. 

New York City contributed to this loss. 


Carelessness was the chief cause. 

Remove fire hazards from your home. 

Be careful with cigars, cigarettes and 
matches. E 

Inspect your heating plants—clean up rubbish. 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred and Two Years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over 


$195,000,000 











Slssurance Corporation Std 


Sprinkler Leakaye - Use & Occupancy 


of Sondon 
Automobile - Fire - Tarnadn 


UNITED STATES BRANCH 
110 WILLIAM STREET. NEW 


HORATIO N. KELSEY. MANAGER 
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National Liberty 


Jusurance Company of America 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


NN: hinenevedieed 1921. 


ae snare... . .$1,000,000 .00 

..12,071,029 44 
Liabilities including Capital... . §.565,072.02 
Net Surplus .. 3,505,957 .42 
Surplus to Policy Holders. . ... 4,505,957. 42 


HEAD ia 
709-717 Sixth Avenue, Cor. 41st Street, New York. 














95 WILLIAM STREET 
United States Fire Ins. Co., N. Y. 


F. M. GUND, Mgr. Western Dept. 


CRUM & FORSTER 


GENERAL AGENTS 
NEW YORK CITY 








Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 
Guaranty Fire Assurance Corp., N. Y. 


HAROLD JUNKER, Mor. Pacific Coast Dept. 


Freeport, Illinois San Francisco, California 











INCORPORATED 1832 


Virginia Fire and Marine 


INSURANCE COMPANY OF RICHMOND, VA. 
— 1, 1921 


Reserve for giggle Premiums.. 

Other Liabilities. nD elle A : 
ie erin paces sce nel iin ae nw mia le $500,000.00 
Net Surplus.. Git . 920,674.65 


$1,229,149 .74 
279,621.66 


Surplus to er Sate $1,420,674 .65 
Total —_ csccccccces | apeees.05 


m. H. Palmer, President B. Addison, Vice President. 
> re Lewis, Jr., Secretary Wee Palmer Fill, Asst. Secretary 
2 Watson, Treasurer J. M. Leake, General Agent. 
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LONDON & °; 
LANCASHIRE 


THE LONDON & LANCASHIRE 


a *& INSURANCE COMPANY, Ltd. 
THE OF LONDON, ENGLAND 








INSURANCE CO. New York Department: 


wae 57 and 59 William Street 


A. G. McILWAINE, Jr., Manager 














ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1 1921 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, . . . . $2,086,'742.08 
Surplus to Policyholders, $3,336,742.08 





WESTERN DEPARTMENT 
NEAL BASSETT, V.P, and Mgr 
W. T. BASSETT, Ass’t Manager 

CHICAGO, ILL. 


” EASTERN DEPARTMENT 


D. H. DUNHAM, President 
JOHN KAY, Vice-Pres. 
A. H. HASSINGER, Sec’y 
NEWARK, N. J. 














American Indemnity Company 


New York City Branch Office, GEORGE A. DE VOE, Manager, 


Fidelity and Surety Bonds, Automobile, Public Liability, 


We are equipped to accept and cede Fidelity and Surety 


GALVESTON, TEXAS 
Cash Cantal (cs <.o0 en. acon $ 600,000.00 
Assets—OVER ............. $2,000,000.00 





Room 1010, 35 Nassau St., New York, N. Y. 


Property Damage and Collision, and General 
Liability Insurance 


Reinsurance. 
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f FIRE INSURANCE NOTES AND EVENTS | 





NEW YORK SURVEYS 


A Work That Keeps Up.—Whatever the 
result may be in financial returns, the detai! 
work which calls for the reprinting of cards 
holds at a steady uniformity. The cards being 
reprinted by the Exchange are averaging, with 
scarcely any fluctuation, 300 a day, and prob- 
ably there will be no recession. After all, New 
York is a large city and, comparatively speak- 
ing, there are no dull times here. 

The Secretaryship of the Underwriters 
Association.—It is generally known that the 
nomination for this position has been tendered 
to the assistant manager of the New York Fire 
Insurance Exchange, E. R. Hardy. The real 
election to the position is made by the associa- 
tion, and all that is being done now or will be 
for some time is a careful consideration of the 
matter by both parties. In pursuance of this 
consideration Mr. Hardy spent Tuesday, the 
Ist inst., in Syracuse. 

Why We Are Convinced.—One thing that 
convinces us that there is no money in the fire 
insurance business, or the insurance business 
generally, is the fact that we read every once in 
a while that'a company has purchased an ad- 
joining lot to increase its home office building, 
or has purchased another lot more distantly 
removed from its present home office building 
and proposes to erect an office building. Of 
course, this is only possible to a business that 
does not pay. 

The. New Sprinkler Changes. — There 
should be a careful analysis by the Street in 
the changes adopted in the vote of the Ex- 
change on the 13th inst. in regard to sprinkler 
ratings.’ The effect, in brief, of these is some- 
what as follows: It tends to reduce the rate 
on sprinkler properties; it brings the classifi- 
cation into more harmonious proportions and 
thus does away with some friction that has 
been caused by that subject; it represents the 
best thought of the sprinkler minds as to re- 
ductions which may be made at this time and 
in the light of present practice, about as far as 
resulted in one specific, important thing being 
made of the classification rules, etc., which 
will be available almost immediately. 

The Valued Policy.—It is understood that 





as far as New York State is concerned the 
valued policy in any way, form, shape or man- 
ner is not permissible. Great interest, there- 
fore, has been aroused by a call for a hearing 
at the Insurance Department on Wednesday of 
this week to consider this subject, more espe- 
cially, we understand, in connection with use 
and occupancy and profit insurance. In the 
interests of the business of fire insurance it is 
to be hoped that no action will be taken chang. 
ing the present law. The business of fire in- 
surance is only to make good the losses directly 
due to fire and not losses due to commercial 
conditions. That being the case, the valued 
policy has no place in the business. 


CHICAGO AND THE WEST 


W. J. Clough Leaves Union.—Warren J. 
Clough, who has been chief clerk for the West- 
ern Union for twenty-three years, has resigned 
and intends to make his home in the future in 
Tampa, Fla., where he will practice law and 
look after his fruit farm. Before leaving the 
Western Union, Mr. Clough was presented 
with a double-barreled shotgun by the office 
staff. 

R. E. Hall Appointed Assistant—R. E. 
Hall, formerly assistant secretary of the Con- 
tinental, has been appointed assistant general 
manager of the Underwriters Adjusting Com- 
pany at Chicago. 

E. B. Vickery Succeeds C. R. McCabe.— 
E. B. Vickery has been appointed Western 
manager of the brokerage department of the 
Niagara Fire in connection with his other 
duties as Cook county manager of the same 
company, succeeding Charles R. McCabe, Jr., 
who resigned to affiliate with the Chicago Fire 
and Marine. Mr, Vickery has been with the 
Niagara for fifteen years, occupying the posi- 
tions of placer, assistant examiner, examiner 
and Cook county special agent. ; 

Blue Goose Questionnaires.—The Illinois 
Pond of the Blue Goose recently sent its mem- 
bers a questionnaire on the subect of holding 
noon-day luncheons in Chicago on the first 
Monday of each month. The majority of the 
replies received favored this proposition. The 


first luncheon will be held December 5. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


PACIFIC COAST 
To Represent Employers Fire——The C. J. 
Okell & Co. General Agency of San Francisce 
has been appointed California representative 


of the Employers Fire Insurance Company, 
which recently received a license from the Cali- 
fornia Insurance Department. The Okell 


Agency is general agent for the Employers 
Liability, by which the Employers Fire was 
organized during the early part of this year. 

Special for Arizona.—W. H. Wright has 
been appointed special agent covering Arizona 
for the Great American, Phoenix of Hartford, 
American Alliance, North Carolina Home, 
Equitable Fire and Marine, and Protector 
Underwriters. He will make his headquarters 
at Phoenix. The Arizona business will be re- 
ported through the George H. Tyson General 
Agency of San Francisco. 


Writes New Property Damage Policy 

Supplementing other aircraft coverage that is 
issued by its affiliated companies, the Automo- 
bile Insurance Company of Hartford is putting 
on the market a property damage policy. It 
insures against all direct loss by airplanes, 
dirigibles or balloons. It is of special interest to 
owners of property near docks, airdromes and 
other landing places for aircraft. 


Establishes Reinsurance Department 

Cory, Moorehouse & Company have estab- 
jished a reinsurance department with the repre- 
sentation of the Industrial of Akron, Ohio, for 
the following States: Illinois, Indiana, Michi- 
gan, Ohio, New York, New Jersey and Penn- 
sylvania. —_—_——_—_—__——- 

New Mutual Formed 

The Home Owners Protective Association 
has reorganized under the name of the Com- 
mercial Mutual Insurance Company of Greeley, 
Colo. H. H. Harbaugh is president of the re- 
organized company, which began operations on 
October 15. 


Electrical Engineers Meet 
The annual meeting of the Western Asso- 
ciation of Electrical Inspectors will be held at 
the Hotel Sherman, Chicago, January 17-19, 
1922. 
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North American National Insurance Company 


Des Moines, Iowa 
Assets, $910,670.66 


Lines Written: 


Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W.G. oe ” Asst. Secretary 
Vv. . BECKER, Treasurer 

















Guaranty Company 
Calvert, Redwood, Grant and Mercer Streets, 
BALTIMORE, MD. 

JOHN R. BLAND, President 


roe 80, 1920. 
at Leal of fr $4,500,000.00 
oUt, | rae, $4,332,069.78 
RESERVES. ..21,705,056.69 26,037,126.47 


TOTAL CAPITAL, SURPLUS AND RESERVE.:.... $30,537,126.47 











A Progressive SURETY and CASUALTY Company 
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FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 


Northern Underwriting Agency, Inc. 


15 William Street 


New York New York 














THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLAR V 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS BLEVATOR 

COMPENSATION GENERAL LIABILITY 
Established 1869 





LONDON GUARANTEE & | ACCIDENT CO,, Ltd, ‘twetkno™ 


Head Office: CHICAGO, ILL. PF. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, 
484 Walnut Street, Philadelphia, Pa. 


ident "Managers 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 
COMPANY 


ESTERN ASSURANCE 
OF TORONTO Incorporated 1851 


FIRE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 





W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1921 


ASSETS.. i sibs) Gide. Sees’ wisieieie.s ORE ESOL 
SURPLUS IN UNITED STATES. Sr ear a ge aah ty Sei $1,734,843 


TOTAL LOSSES PAID IN UNITED STATES FROM 
1874 TO 1920 INCLUSIVE. preeie 


$48,637,048 


North British «« Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 

















Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN'S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles Resident Mgrs. for N. Y. State 120 William Street; N. Y- 
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HAIL SITUATION UP 





Conference Held Recently With 
Superintendent Travis 





TO MEET AGAIN NOVEMBER 10 





Plans to Be Discussed at Meeting to Be 
Held in Chicago 


There is certain to be a complete revision of 
the methods of writing the valuation of crops 
insured against hail damage in Kansas during 
the next crop year. This is the result of the 
conference in Topeka last week, called by the 
State Insurance Department to discuss the hail 
situation. As the result of the preliminary 
conference the stock fire companies writing 
hail lines agreed to name a special committee 
to confer further with the department and 
work out the suggested changes. This com- 
mittee will meet with Frank Travis, Superin- 
tendent of Insurance, in Chicago November 10 
for a submission of the tentative redrafting of 
the hail lines. 

The department found by examining the 
State and Government agricultural records that 
the general practice had been to greatly over- 
insure growing crops by fixing extremely high 
values. As a matter of fact, the companies 
took the best field of wheat and fixed its value 
for all fields. The department will insist upon 
the value being fixed for each field on a general 
average basis. The practice of the companies 
of writing insurance for the full value for 
each person with an interest in the field is also 
to be stopped, and when there are other interests 
the policies will cover all “as their interests 
may appear.” There have been a few instances 
where insurance companies paid three times for 
a single field of wheat. 

The average loss ratio for all of Kansas for 
all classes of companies writing hail business 
has been 41.3 per cent during the past few 
years. The hail losses fluctuate more than any 
other class of insurance. The stock fire com- 
panies wrote 196 million dollars’ worth of in- 
surance, collected $14,366,475.06 in premiums, 
and paid out nearly six million dollars in losses 
with a ratio of 41.6 per cent, a little above the 
average for all companies. The foreign stock 
fire companies only wrote twelve million dol- 
lars of business, collected $896,185.09 in pre- 
miums, and paid $378,088.38 in losses, a ratio of 


HAIL BUSINESS STATISTICS 


Unitep States Stock CoMPANIES 























ee Loss 
Business Premiums Losses Ratio 
Written Collected Paid ‘ % 
WONG 5 oe rad detente ares $19,217,560.35 $1,385,387.74 $1,032,050.30 74.5 
IQEP ow covcates dee tieonsseeue SEaseainee 925,217.70 615,230.93 66.5 
ROO chee Salsa ie ae 30,759,515.00 2,130,661.79 690,487.09 323 
BQQrine hs stint acre aatas wanes a 88,497,388.00 6,548,316.88 2,538,905.11 38.8 
BOQ shei cisidne. vse cinis, vines lel die wicalen “(AA TONROOR 3,367,890.95 1,096,280.59 32.5 
Totals. $196,428,864.00 $14,366,475.06 $5,073,044.02 41.6 
ForEIGN Stock Fire CoMPANIES 
TOQUE N A ciarces siete oe Gate esa oa $1,128,773.00 $82,998.06 $78,682.02 94.8 
117 ee ey ee ers ee Art en epee 252,171.00 17,330.48 6,100.94 ac2 
SONS ae ees hla eae 2,055,985.00 142,182.33 58,408.42 41.0 
RONAN ears ait: fx Ska tes arsed Rote oe aia 6,371,525.00 471,531.24 170,416.71 36.1 
OZ) Sem Meiners err eete a rae me tees 7) 2,379,828.00 182,136.98 64,480.29 35.4 
TORING snaccaesenieerk eee eo $12,188,282.00 $896,185.09 $378,088.38 42.2 
Mutuat Hart CoMPANIES 
RON c desc 5-05: Sep Sere wersatenione $1,210,836.48 $69,880.02 $32,463.52 46.4 
ROR S sicpers siatuie Pare ne men paren 1,928,814.15 79,130.64 18,501.37 23.4 
Reno 5G pub acha wae Anemos 5,9045,774.32 231,316.99 42,042.61 18.2 
TONG oi scinctacs nateactwas peecase SOO Oe 815,274.85 374,093.43 45.9 
Mele Sasaetiee sone maranie tas 13,025,002.67 564,314.98 215,427.71 38.2 
gi 2 | Ce eRe et eee $44,211,132.62 $1,759,917.48 $682,528.64 38.8 
ALL COMPANIES 
TONG fohsaccd cde wsievetvsecson SZRSS A IOS $1,538,265.82 $1,143,195.84 74.3 
LOR rac borne s owls Ses ee 15,656,203.15 1,021,684.82 639,833.24 62.6 
(0') |) <a ce be eee 38,761,274.32 2,513, 161.11 790,938.12 31.5 
MORRO MCE oh okies i abel @ arene eral ta Nas 116,969,618.00 7,835,122.97 3,083,505.25 39.3 
11 a ee EST 59,884,013.32 4,114,342.91 1,376, 188.59 33.4 
Grand LOtsho scans ccese nae. $17,022,577.63 $7,033,661.04 41.3 


2.2 per cent. The mutual hail companies wrote 
forty-four million dollars of business, collected 
$1,759,917.48 in premiums, and paid out $682,- 
528.64 in losses, a ratio of 38.8 per cent. The 
above table shows the hail business of all classes 
of companies in Kansas for the past five years. 


Roomers and Danger 

A short time ago New York newspapers 
carried the story of a fire in a large four-story 
rooming house located in New York city. It 
was necessary for the firemen to rescue a 
number of men whose escape was cut off be- 
cause of a fire on the stairway. The undesir- 
ability of this class of hazards is mentioned in 
Fire Insurance Inspection and Underwriting, 
by C. C. Dominge and W. O. Lincoln, which 
book is published by The Spectator Company. 
The following note is taken from the book: 


$252,828,278.62 


FURNISHED-ROOM HOUSES—Contents 
are usually undesirable, owing to the great in- 
roads made by apartment hotels taking the 
better class of roomers, and the rapid deteriora- 
tion of furniture from wear and tear. The 
furnishings in the cheaper grade houses are 
bought from second-hand dealers. Many fires 
are caused by smoking, carelessness with 
matches, swinging gas jets and cooking on gas, 
alcohol or kerosene oil stoves. 


—O. E. Scurr has been appointed State agent and 
adjuster for Iowa and Nebraska for the Scottish 
Union. and National of Edinburgh, with headquarters 
at Omaha. 


—Following the flood damage at San Antonio, 
Texas, ranging from $5,000,000 to $10,000,000, it is 
understood that but one flood insurance policy was 
involved. 
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City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 
Organized 1870 


Cash Capital $600,000 


F.M, MACHMER 


President. 


A. F. 


O’DANIEL, 


Secretary and Underwriting Manager. 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 








MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City, 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


THE TERRITORY. 


DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary 














GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
‘Iwo good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SpPECTaTor, 
P. O. Box 1117, New York City, N. Y. 











The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 

INDUSTRIAL POEICIES are in full immediate benefit from date 
of issue and are up-to-date in every respect. 

ORDINARY POLICIES contaia a valuable TOTAL AND PERMA-~ 
NENT DISABILITY Clause and DOUBLE INDEMNITY features and 
are guaranteed by State endorsement. 

A Home Life policy brings peace of 
mind to the man who loves his family. 
P. J. CUNNINGHAM, Vice=Pres. 

JOHN J. GALLAGHER, Treas. 


Philadelphia, Pa. 





BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secretary 
Independence Square, 














In Its 77th 
Year 


Incorporated 
1844 





The Policy of Protection Plus Pecuniary far-sightedness Is Pre- 
eminently STATE MUTUAL. 

Our agency organization places honest service rendered the acme of 
all insurance attainment. 


STATE MUTUAL LIFE ASSURANCE COMPANY 


Worcester, Massachusetts. 


B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies. 











The Fraternal Protective Association 


12-20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 


THE LAFAYETTE LIFE INSURANCE COMPANY > 


LaFayette, Indiana 





Our Copyrighted Service Pension Agency Contract Builds a Future for Agency 
Managers. 
They All Like It—That’s Why They Stick. Fine Opportunities and Territory 
Address Home Office. 
W. W. LANE, Secretary A. E. WERKHOFF, President 
W. R. SMITH, Supt. Agencies 








1857 1921 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 








Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 























AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio. 
Indiana and Illinois, 

An attractive contract will be given the right man. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 
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WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 





INDIANAPOLIS, INDIANA 
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ACT ON ADJUSTERS 


California Conference Committee 
Adopts Resolution at Special 
Meeting 


OPPOSE ACTING FOR BOARD AND 
NON-BOARD COMPANIES 


New Organization Convenes for First 
Time in San Francisco 

The Conference Committee of California In- 
surance Interests, which is composed of three 
representatives from the Insurance Brokers Ex- 
change of San Francisco, three representatives 
from the Board of Fire Underwriters of the 
Pacitic and three representatives from the Cali- 
fornia Association of Insurance Agents, held 
its frst monthly meeting October 21 in the Mer- 
chants Exchange, San Francisco. Edwin Par- 


_rish, Pacific coast manager of the Niagara, pre- 


sided as chairman of the committee. The “Con- 
ference Committee’ movement is new to the 
West and was launched in San Francisco some 
months ago in an effort to unite all branches of 
insurance represented in California for the gen- 
eral betterment of the business. One of the im- 
portant matters discussed at this first meeting 
was the adjustment of fire losses by adjusters 
acting for both board and non-board companies. 
This resulted in the adoption of the following 
resolution: 

Resolved, That the Conference Committee is 
opposed to adjusters acting for both board and 
non-hboard companies in the adjustment of fire 
losses in which both are involved, and it is 
hereby recommended to the parent organizations 
represented on this committee that steps be 
taken without delay to bring. about an agree- 
ment with adjusters on this question. 

The members of the committee present at 
the meeting were: M. S. Hotchkiss of Oak- 
land, representing the Agents Association; Ed- 
win Parrish, Willard O. Wayman and George 
W. Brooks of San Francisco, representing 
the Board of Fire Underwriters of the Pacific ; 
Paul Nathan, O. J. Beyfuss and C. D. Babcock 
of San Francisco, representing the Brokers Ex- 
change. 

The next meeting of the committee will be 
held November 18. 

The secretary, C. D. Babcock, states that the 
aims and work outlined thus far are being heart- 
ily commended on all sides and every indication 
points to a greater unity of interest than has 
ever before been attained in California insur- 
ance circles. 


“When Sprinklers Misbehave” 

Agents who are pushing “specialty lines” to 
offset the decrease in their fire premiums would 
‘ind it worth while to look over the most re- 
cent “America Fore” folder “When Sprinklers 
Misheh ive,” 

It has been compiled with the chief aim in 
mind of giving agents the most useful sprinkler 
leakage information. The following are some 
of the points covered in this pamphlet : 


The most frequent causes of sprinkler leakage loss. 
Examples of each cause of loss—actual cases from 
er - 
al pa f the country where the loss has run up 





> sums of money. 


A concise description of the co-insurance clause as 
cts sprinkler leakage insurance. 





ARLINGTON FIRE DISSOLVING 
Petition Filed with Supreme Court by 
Majority of Stockholders 

A petition for dissolution has been 
filed with the District Supreme Court by 
a majority of the trustees of the Arling- 
ton Fire of Washington, D. C. The 
company was organized February 24, 
1872, with a capital stock of $200,000 in 
shares of a par value of $10 each. 

The petition sets forth that the com- 
pany has on deposit in local banks ap- 
proximately $216,000 and that all claims 
and policies have been paid and no debts 
are outstanding. 











Must File Statement With Kansas 
Department 

Insurance companies writing automobile fire 
lines and issuing policies which are intended to 
protect the mortgagee must file a statement of 
this policy with the Kansas insurance depart- 
ment. The department has ordered the North- 
western National Insurance company to pay a 
jitney owner in Topeka for a loss on a large 
truck used as a jitney bus. The driver bought 
the car and placed a mortgage against it on the 
installment plan. He took out insurance on the 
car. When the loss came it was developed 
that the driver had failed to make all of his 
payments under the mortgage and the insurance 
company pointed out a contract provision that 
if he failed to make payments of all install- 
ments he could not collect the insurance. 

The department feels that the owner of the 
car has an equity iri it on which he is entitled 
to collect the insurance. This provision of the 
policy has never been filed with the depart- 
ment and it was not known that the insurance 
companies were protecting the interests of the 
mortgagees in handling this line. The depart- 
ment has directed the payment of the policy 
and has also demanded that the company file 
its policy forms showing all clauses in all con- 
tracts it proposes to write in this State. Other 
companies may be required to file similar con- 
tract forms if they are following this practice. 

Must File Surveys in Kansas 

The rating bureau of the Kansas insurance 
department is going to add a lot more work 
to its present activities and also add much to 
the work of the Inspection Bureau of the com- 
panies. The state department has directed the 
inspection bureau to file with each new schedule 
of rates the survey under which the schedule 
was developed. 

When there comes up a question of rating a 
certain risk it frequently happens that the state’s 
rate experts have to make a trip to examine 
the risk or get the survey and check it over. 
It frequently happens that there are mistakes 
in calculations, errors in grading or misapplica- 
tion of charges and credits in the making up of 
the schedules. Some time ago the department 
directed a re-survey of more than one hundred 
separate risks in Leavenworth because of al- 
leged errors in the surveys. In some instances 
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CHANGES IN PENINSULAR FIRE 


J. Floyd Irish Is Succeeded in Michigan 
Company by N. P. Hull 

For several weeks past there have been re- 
ports current that there was some trouble 
brewing in the Peninsular Fire Insurance Com- 
pany of Grand Rapids, Mich. In fact, three 
months or more ago it was understood that 
some internal dissension had developed, and 
this has now eventuated in the retirement of 
J. Floyd Irish as secretary-treasurer, Mr. Irish 
being succeeded by N. P. Hull, president of the 
Grange Life Insurance Company of Lansing. 

Mr. Irish had been the active underwriter 
and had done much work in planting the com- 
pany among agents. It is understood that 
Mark Wickware will be actively in charge of 
the company’s underwriting, in conjunction with 
President C. C. Lillie. 

No reason has been publicly assigned for the 
retirement of Mr. Irish, and it is understood 
that he did not know that the change was im- 
pending for any length of time prior to the 
event. Colon C. Lillie, president of the Penin- 
sular Fire, is a man of affairs, not only filling 
the office named, but being at the head of a 
casualty company, a mutual automobile insur- 
ance company, and a mortgage loan company, 
and officially interested in a life insurance com- 
pany, a coffee firm, a mutual creamery insur- 
ance company and a bank, as well as personally 
supervising the conduct of a large farm. 

It is unfortunate that the Peninsular Fire 
should have been obliged to undergo an up- 
heaval of this sort, but the company has a well- 
established agency force and should, with com- 
petent management, be able to work out a suc- 
cessful future. 

President Colon C, Lillie of the Peninsular 
Fire, in a dispatch to THE Spectator, states 
that Mr. Irish resigned ten weeks ago, and the 
board elected N. P. Hull secretary-treasurer, 
and appointed Mark Wickware acting manag- 
ing underwriter. He states that the company 
has assets of $1,999,392, with a surplus of 
$76,383 over all liabilities. 

The Peninsular Casualty Insurance Com- 
pany, Mr. Lillie further states, has assets of 
$452,000, and a surplus over all liabilities of 
$87,125. 





Kansas City Repeals License Tax 


The Kansas Insurance Department has been 
notified that the commissioners of Kansas City, 
Kan., have repealed the license tax of fifty 
dollars a year for fire insurance agencies. The 
department has been urging every city to re- 
peal this license tax as one method to secure a 
reduction in fire rates. Most of the smaller 
cities have repealed the tax, but Kansas City is 
the largest city to abolish the license. The re- 
peal of the tax has been made easy in most 
cities by reason of the change in method of 
collecting it. Formerly the tax was hidden. 
Now it shows on the face of the premium col- 
lected and the buyers of insurance demanded 
the repeal. 
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NEWARK 
Globe Building 





JOSEPH FROGGATT & CO. 


Insurance Accountants and 


Auditors 
Consulting Actuaries 


25 CHURCH STREET 
NEW YORK 





CHICAGO 
Insurance Exchange Building 


Dear Sir:— 


NEW ANNUAL STATEMENT 
BLANK 


The requirements of the new Con- 
vention form of Annual Statement 
blank involve radical changes in 
several important phases of a com- 
pany’s accounting system. ‘The blank 
calls for a statement of certain items 
of Income, Disbursements, and Lia- 
bilities, according to classes of busi- 
ness. 


The change in accounting systems 
necessary for this analysis may prove 
to be needlessly expensive unless they 
are made with a complete understand- 
ing of what is required. 


This matter has had our very care- 
ful consideration; we are therefore 
prepared to consult with you at any 
time, and to assist in making the 
necessary changes. 


Our wide experience in system work 
would no doubt result in a saving 
of considerable expense in this con- 
nection. 


We shall be glad to confer with you 
by appointment. 


Yours very truly, 


JOSEPH FROGGATT, 
President 


PHILADELPHIA 
1022 Lincoln Building 











NOW READY 
TWENTY-FIRST ANNUAL EDITION 


Fire Insurance Laws, Taxes 
and Fees 


A publication for the use of Fire Underwriters, containing a 
DIGEST OF STATUTORY REQUIREMENTS IN THE UNITED 
STATES AND CANADA, WITH MANY QUOTATIONS FROM 
THE STATUTES, RELATING TO FIRE INSURANCE 
MATTERS. THIS WORK ALSO EMBRACES A COM=- 
PILATION OF THE COUNTY AND MUNICIPAL 
TAXES AND FEES REQUIRED IN THE VARIOUS 
STATES AND TERRITORIES. 


A Series of 
41 SUBJECT INDEXES 


aid materially in rendering this publication an exceedingly valuable 


one for quick reference. Thus, for illustration, under the heading of . 


“Taxes” is given a list of the States levying taxes upon fire insurance 
companies with a column showing the percentage, and another column 
stating the page of the book upon which more detailed information 
on this subject is presented. Following the General Index and the 
Subject Indexes, appear synopses of, or quotations from, the laws 
bearing upon the below-mentioned subjects in all the States and 
Territories, and in Canada and the Canadian Provinces, the matters 
relating to each State being grouped together. The topics treated are 


as follows: 

STATE REQUIREMENTS. 
Adjusters’ Licenses Impairment 
Agents Defined Investments Prescribed 
Agents Licenses Licensed Brokers 
Annual Statements Limit on Single Risk 


Anti=Coinsurance Lloyds 
Anti-Compact Marine Insurance Require- 
Anti=Discrimination ments 

Miscellaneous 
Attorney Mutual Companies 
Calendar Preliminary Documents 


Cancellation of Policy Publication ; 
Capital Required Rate Schedules to be Filed 
Commissions to Non-Residents Reciprocal Insurance 


Deposit Reciprocal Law 
Domestic Companies Reinsurance 
Examinations Reinsurance Reserve 
Fees Resident Agents 


Fire Department Tax Semi-Annual Statements 
Fire Marshal Standard Policy 
Foreign Companies’ Home Taxes 
Office Statements Tax Statements 
General Penalty Valued Policy 

Calendar shows dates of chief requirements in each State. 

Data concerning Federal taxation are also given. The new laws 
and amendments enacted by Congress and the several States and 
Territorial legislatures have caused a considerable increase in the size 
of this book in the last few years. 

The general plan of ‘‘Fire Insurance Laws, Taxes and Fees” con- 
templates digesting the laws on the above topics in cases where there 1s 
no apparent ambiguity of meaning, but to quote in extenso portions of 
the statutes which are deemed to be susceptible to more than one inter- 


pretation. 
COUNTY TAXES AND FEES 

Pi iy MUNICIPAL TAXES AND FEES 
Under the last two titles are listed the counties and towns known to 
require taxes or fees to be paid by fire insurance companies or their 
agents, with their respective amounts or percentages, and in many 
instances, the dates. 

The codification of the system of county and municipal taxes and 
fees is unique, having never been, in any other publication, undertaken 
for the whole country. 

FIRE INSURANCE LAWS, TAXES AND FEES ? 
is a handsome book of 586 pages, substantially bound. Every officer, 
department manager, and special agent of a fire insurance company 
should possess a copy of this work, which, for general purposes, ® 
more than a substitute for a large library of law books. 
Sent, Express Prepaid, on Receipt of $15.00 


THE SPECTATOR COMPANY 


135 WiLtiam STREET 


CHICAGO OFFICE 
NEW YORK 


INSURANCE EXCHANGE 
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NEW YORK FEDERATION 


Seventh Annual Session Held at 
Albany 


PRESIDENT HASKELL RE-ELECTED 
A. Clarence Hegeman to Represent Fed- 
eration at Meetings of Important Bodies 


The Insurance Federation of the State of 
New York held its seventh annual meeting last 
week at Albany and elected officers, directors 
and executive committee members as follows: 

President, Edward L. Haskell, Oneida, N. Y.; 
vice-presidents, Frank P. Tucker, Albany, N. 
Y.: Edward H. Warner, Buffalo, N. Y.; A. C. 
Edwards, Sayville, L. I.; secretary, Charles H. 
Willoughby, Albany, N. Y.; treasurer, Alexan- 
der J. Young, Albany, N. Y. 

Directors for three years: Frank D. Gard- 
ner, Poughkeepsie; John A. Eckert, New York 
city; H. E. Trevvett, Utica; William H. Hecox, 
Binghamton; Joseph H. Miller, Utica; Freder- 
ick A. Wallis, New York city; W. W. Lucky, 
Poughkeepsie; J. Edward Poole, Albany. 
Directors for two years: A. Clarence Hege- 
man, New York city; Theodore M. Childs, 
Rochester. 

Executive committee: President and vice- 
presidents, ex-officio; Charles Bellinger, John 
A. Eckert, A. Clarence Hegeman, James R. 
Garrett, all of New York city; Frank D. Gard- 
ner, Poughkeepsie; George A. Scott, Waverly; 
Joseph H. Miller, Utica; R. L. Wood, Buffalo ; 
Edgar M. Griffiths, Albany. 

President Edward L. Haskell, in his address, 
spoke of the insurance business as being the 
greatest in the world, barring none, not even the 
hanking industry.. The Insurance Federation of 
the State of New York embraces in its mem- 
bership company officials, brokers, general 
agents, local agents, solicitors, adjusters and 
even policyholders, all working to promote the 
general welfare of the business to the mutual 
advantage of all. No harm can come to the 
insurance business, he said, without its effect 
being felt by every holder of any kind of an 
insurance policy. The Federation is trying to 
preserve the means of livelihood of the insur- 
ance men by opposing State insurance and all 
radical innovations, and by taking a firm stand 
against inimical legislation. 

Mr. Haskell holds that anything that is un- 
favorable to the insurance business indirectly is 
unfavorable to every other business, for the 
business, notwithstanding frequent 
attempts to make a football out of it, is the 
backbone of the country’s commercial, indus- 
trial and financial activities. It is the founda- 
tion of the entire credit system of the country. 

Mr. Haskell then elaborated upon some of the 
necessary uses of insurance in carrying on and 
Protecting business of various kinds. In the 
Federation, representatives of all classes of in- 
surance give their time, money and energy for 
the advancement of the interests of all the in- 
surance men in the State, as well as the interests 
He spoke highly of the good 
work done by the officers and directors during 
the past year, 


insurance 


ot the insured. 


Reports SUBMITTED 

The treasurer’s report showed the Federation 
to be in a sound condition, with a fair balance 
in the bank, and in much better financial shape 
than it was a year ago. 

Secretary C. H. Willoughby reported that 
the Federation now has about 2500 members in 
good standing, and that it aims to double this 
number as soon as possible. This would make 
the New York body the biggest and strongest 
I‘ederation in the country, there now being two 
States with a larger number of members. He 
asked the assistance of members in helping to 
accomplish this result. He emphasized the im- 
portance of numbers in such a body in exerting 
its influence for good, and this point was later 
strongly emphasized by J. Q. Barcus, general 
agent for the Mutual Benefit Life Insurance 
Company. 

Mr. Willoughby has visited most of the 
cities and towns, from Long Island to Syracuse, 
and spoken before various organizations of 
business men. On all sides he found evidence 
of increasing interest in the Federation on the 
part of insurance men, and in the general sub- 
ject of insurance on the part of business men 
and the public in general. Mr. Willoughby had 
found the newspapers and insurance journals 
glad to co-operate. He stated that the cam- 
paign of educational publicity is bound to be 
very beneficial to everybody concerned, and is 
one way in which the Federation can do a vast 
amount of good, principally through the com- 
mittee on county activities. 


EXECUTIVE COMMITTEE'S REPORT 

Charles Bellinger of New York, as chairman, 
presented the report of the executive committee, 
which he likened to the report of the general 
staff of an army. He said the Insurance Fed- 
eration is a war organization, in that it is or- 
ganized to defend the insurance business from 
its enemies, who are numerous, powerful and 
tireless. Only the thoughtless allows himself 
to be deceived into a false security by the de- 
lusion that State insurance is impossible. The 
theorist longs to try his experiment, the dis- 
gruntled rages at success, the job-hunter dreams 
enviously of new bureaus with hundreds of 
sinecures, the political schemer sees the votes 
to be controlled and the patronage to be dis- 
tributed, the demagogue, caring nothing for 
economic orthodoxy, is eager to develop an 
ignorant popular hue and cry for State control. 

Mr. Bellinger emphasizes the fact that we 
must not allow insurance men to sleep in a 
fool’s paradise, and that there are three neces- 
sities for carrying on the work of the Federa- 
tion: First, membership; second, good will and 
understanding of insurance on the part of the 
general public; third, sufficient finances. He 
reported the membership at about 2500, and 
complimented Secretary Willoughby on his skill 
in getting recruits. He also complimented the 
work of the committee on county activities, of 
which James R. Garrett is chairman, and John 
A. Eckert of New York in helping to secure 
co-operation of fire insurance special agents. 
He stated that a bulletin had been sent out by 
A. G. Martin of the Eastern Union urging all 
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members to make application for all of their 
New York State special agents for membership 
in the Federation. It is obvious that boosting 
by special agents will be very helpful to the 
Federation among the agents in the State. 
Meetings of business men have been addressed 
and an increasing public good will is noticeable. 
The finances are in better shape than ever be- 
fore. He mentioned the succession of C. H. 
Willoughby of Albany to Stanley L. Otis, re- 
signed, as secretary, and stated that most in- 
imical bills introduced in the various legislatures 
died in committee. The Insurance Federation 
of the State of New York did its part in pre- 
venting the adoption of a monopolistic compen- 
sation bill for the District of Columbia. 
County ACcTIVITIES 

During the year the State Federation was 
represented by A. Clarence Hegeman of New 
York at meetings of the Insurance Federation 
of America and the Chamber of Commerce of 
the United States. Consequently, Mr. Hegeman 
was chosen to represent the Federation at such 
meetings. during the ensuing year. 

Chairman J. R. Garrett of the committee on 
county activities reported difficulties in securing 
full co-operation in some counties, but sug- 
gested that it might be possible to appoint one 
day of each year for meetings of county com- 
mittees. Mr. Willoughby reported that every 
county except three now has an organization. 
President Haskell complimented the excellent 
vork done by Mr. Garrett. 

John T. Hutchinson of Detroit, secretary of 
the Insurance Federation of America, made in- 
teresting remarks, stating that 1500 bills relat- 
ing to insurance had been introduced this year 
in thirty-six State legislatures. Only two bills 
inimical to the business got by the barriers of 
the Federation and became laws. He told of 
hard work in defeating the Fitzgerald bill in 
Congress, and showed that it was only necessary 
to secure public condemnation of a bill in order 
to obtain its defeat by legislators, who are in- 
fluenced by their constituents’ sentiments. He 
said that socialism and radicalism are co-operat- 
ing so that there will not be so much shooting 
in the air as heretofore, but that objectionable 
bills, when introduced, will have stronger back- 
ing. There is much influence in numbers, and 
Mr. Hutchinson urged that the membership of 
the Federation should be enlarged as much as 
possible. 

GETTING AND KEEPING MEMBERS 

A. C. Hegeman spoke of the difficulty of get- 
ting and keeping members, and advised going 
to the heads of insurance and business con- 
cerns for memberships at from $10 to $50 and 
securing their employees at $1 per year, the idea 
being to get them all in and interested in Fed- 
eration work. An analysis of the membership 
showed about 50 per cent at $1 per year dues, 
over 500 at $2 per year, nearly 200 at $5 per 
year, nearly 400 at $10 per year, and a con- 
siderable number at from $15 to $150 per year. 
Mr. Hegeman thought that agents should pay 
$10 per year, and their employees $1. 

The Federation expressed its regret because 
of the retirement of J. S. Phillips as Superin- 
tendent of Insurance of New York. 
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Improved Disability Provision 


Claim may be made as soon as disability occurs—no 
probationary period. 


Payments begin immediately on approval of claim 
—no probationary period. 


Monthly payments, lifelong, conditioned on per- 
manence of disability. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company 
still closer to the needs of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 


A BIT 
OLD-FASHIONED 


Service is an old-fashioned virtue, 
but its value never wanes. 





The Lincoln National Life Insurance Company has 
dedicated all of its efforts to giving its field men and 
policyholders the benefits of that old-fashioned virtue 
in every possible way. 


Lincoln Life Service mails out the majority of all 
policies within twenty-four hours after the applications 
reach the Home Office and it accepts the risks on prac= 
tically every application sent in. 


Because of its steadfast adherence to The Lincoln Life 
service_ideals, it pays to 


(Cink uP ()wiru THe (LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates its Character” 
Lincoln Life Building 
Now More Than $190,000,000 in Force. 














Fort Wayne, Indiana 




















GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


Houston — Dallas 
Texas 


TEXAS HUNDRED MILLION 
DOLLAR COMPANY 


O. S. CARLTON, President, Houston, Texas 
E. P. GREENWOOD, Vice=President, Dallas, Texas 








Don’t Delay 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


Decide Today 


Pre AZAedrdns Zev 

















Wil 
$12 


day 
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BAY STATE’AGENTS MEET 


Automobile Losses Chief Topic Dis- 
cussed 


R. T. SISSON ELECTED PRESIDENT 


James L. Case a Speaker at Banquet in 
Evening 

The need of a drastic State law to control 
the insurance of automobiles, and regulations to 
prevent large metropolitan companies from tak- 
ing farm insurance away from country agents, 
were the pertinent topics discussed at the 
twenty-ninth annual meeting of the Massachu- 
setts Association of Insurance Agents at the 
oston City Club on Friday afternoon. It was 
voted to work for the passage of a measure now 
in the hands of Clarence W. Hobbs, State [1- 
surance Commissioner, in the effort to do away 
with the practice of finance companies and auto 
cealers of selling cars and covering them with 
an open policy. Farm insurance failed of ac- 
tion when the meeting was unable to dziine the 
question “What is a farm?” 

Election of officers resulted as 
President, Robert T. Sisson of Lynn; secretary- 
treasurer, Fred A. Norton, Salem; vice-presi- 
dents, Fred P. Abbott, Worcester; W. C. Moui- 
ton, Pittsfield; N. A. Brainard, Springfeld; 
F. S. Hamlin, Haverhill; F. J. Babson, Glouces- 
ter; Warren S. Shaw, Brockton; George A. 
York, New Bedford; Arthur A. Lawson, Bos- 
tori. 

At the banquet in the evening the speakers 
were: James L. Case, president of the Na- 
tional Association; Alfred Davenport, National 
vice-president in the New England States; 
T. Alfred Fleming, National supervisor of con- 
servation; Clarence W. Hobbs, Massachusetts 
Commissioner of Insurance. 

The association is in flourishing condition, 


follows: 


with 436 members and a cash balance of about 
$1200. Plans are now under way for a two- 


day session next year, preferably in Worcester. 


Texas Fire Commission Takes Up Forms 

An open hearing of the Texas State Fire 
Insurance Commission is to be held on Novem- 
her = for the purpose of giving consideration to 
anumber of important propositions, as follows: 

The formation of a new retail lumber yard 
form; that the form of covering additions, al- 
terations and repairs be amended by the adop- 
tion of the rule now applying in other States 
concerning the charges for alterations, addi- 
tions and repairs, and correcting certain defects 
in the present form; that the distribution aver- 
age clause be amended by the elimination of 


certain discrepancies existing between this form 





and a similar clause in the retail lumber yard 
form; consideration of increasing credit on 
bonded cotton warehouses under Federal super- 
vision from ten to twenty-five per cent, and 
extending the application of the present credit 
of ten per cent on bonded cotton warehouses 
under State supervision to cover bonded ware- 
houses in which are stored commodities—all 
kinds, including merchandise or similar com- 
modit‘es—and to eliminate discrepancies in the 


Petroleum schedule. 





H. R. Clough in Better Health 

The many friends of H. R. Clough in insur- 
ance circles will be glad to know that he is im- 
proving in health. M. J. Averbeck, chairman 
of the board of the National Liberty Insurance 
Company of America, has received a letter from 
Mr. Clough from London, from which the fol- 
lowing excerpts are taken: 

“T spent a good part of the time onthe boat in 
my stateroom under the doctor’s care, * * * 
but I am better now. * * * TI have been to 
see Dr. Blair Bell, the specialist who operated 
on my wife, and he seems hopeful about her 
now, that a second operation may be 
avoided. * * * It will be needless for me to 
add that I shall watch with keen interest the 
progress of the company and that I wish every 
success to its officers, especially yourself. 
* * * YT will write again soon, but in the 
meantime I want to express to both yourself 
and friend Avery my appreciation of your great 
sympathy and kindness. * * * Your radio 
to the boat touched me deeply. * * * Met Mr. 
Perry Chubb in the hotel here last evening. 
His first was, ‘Been overworking, 
Clough ?’ ” 


1.€., 


question 


Wars on Rebating Fire Agents 

Frank L. Travis, Kansas Superintendent of 
Insurance, has started a war against careless 
fire insurance agents who are so anxious to get 
business that they are willing to split their com- 
missions with their customers. This is par- 
ticularly true of the farmer agents of some of 
the companies, according to reports coming to 
the department. These agents handle the in- 
surance business as a side line. They are 
charged with splitting commissions and with 
“taking out in trade” the premiums on the 
policies written. This gives rise for many op- 
portunities for rebating and the covering up of 
the deal. It is asserted that in some cases the 
agents have taken live stock, poultry and vari- 
ous farm articles. This sort of practice must 
be stopped, according to the department, and the 
companies with agents charged with doing this 
business have been notified to see that the 
agents stop the practice or the department will 
be forced to cancel the licenses and prosecute 
the agents. 


Claims Cause Misunder- 

standing 

The Kansas Insurance Department is having 
a large number of complaints lately regarding 
the settlements on automobiles in which the 
amount of the insurance has been reduced. 
The trouble comes from both the stock com- 
panies and the reciprocals. Many motor car 
companies reduced their prices during the sum- 
mer and early fall, and the companies re- 
cently filed a notice of cutting down the insur- 
ance value. With the endorsements was a 
statement that the companies would rebate the 
premium on the amount cancelled. This en- 
dorsement was approved by the department. 
But it appears that some of the agents and 
possibly some of the companies have been 
rather slow in sending in the checks covering 
the premium rebate and a large number of 
motor car owners are kicking about it. 
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J. J. HOEY’S PLANS 


Becomes President of Hoey & Ellison, 
Agents 


STARTED NEW POSITION TUESDAY 


Firm Announcing Underwriting Facilities 
Are to Be Greatly Enlarged 

James J. Hoey, whose resignation as first vice- 
president of the Continental Fire Insurance 
Company of New York became effective at 
5 P. M., Monday night, began work promptly at 
9 o'clock Tuesday morning at 99 William street, 
where he has become president of Hoey & EIli- 
son, agents, succeeding the firm of Bennett EIli- 
son. 

Hoey & Ellison at present include the repre- 
sentation of such companies as the American 
Eagle Fire, County Fire Insurance Company, 
Abeille Fire Insurance Company and the Brit- 
ish General Insurance Company. According to 
Mr. Hoey, several other leading fire insurance 
companies will be added, so that Hoey & Ellison 
will have underwriting facilities equal to any 
insurance office on the street. 

Mr. Hoey has long been an important figure 
in the business and political life of New York. 
His career as insurance broker, member of 
Assembly, deputy State superintendent of in- 
surance and vice-president of the Continental 
Insurance Company is well known to the insur- 
ance fraternity. 

Bennett Ellison has been engaged in the in- 
surance business for many years. Like Mr. 
Hoey, he started as an insurance broker, later 
establishing a local agency. He is the secretary 
of the New York Board of Fire Underwriters 
and is highly esteemed and respected by all 
who know him. 


—The William Penn Motor Indemnity Exchange of 
Pittsburgh have called upon policy- 
holders to pay an assessment of 100 per cent. 


is reported to 





FIRE NEWS BRIEFS 











The Eastern Union will meet for the elec- 
tion of officers on Nov. 18. 

The Insurance Society of New York will 
begin its courses Monday, Nov. 14. 

Paul Haid has been made vice-president of 
the Continental succeeding James J. Hoey, re- 
signed. 

The Worcester, Mass., fire patrol has been 
discontinued by the National Board of Fire 
Underwriters. 

The Norwich Union Fire Insurance Society 
has moved the New York office to new quarters 
at 75 Maiden Lane. 

The Pacific States Fire Insurance Company 
of Portland, Ore., has entered New York and 
appointed Corroon & Duffey, Inc., as general 
agents. 

The Kansas Casualty & Surety Company, of 
Topeka, has sent out a notice to agents that it 
will discontinue writing automobile business 
December 1. 

James J. Hoey, formerly vice-president of 
the Continental Insurance Company, has be- 
come head of the Bennett Ellison Agency, of 
New York, which will now be known as Hoey 
and Ellison. 
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Staying Power! 


‘‘The business that pays is the business 
that stays!”’ is a phrase particularly pertinent 
during the present period of financial depres- 
sion and re-adjustment, when the agent’ S 
prosperity as well as character of his work is 
reflected in the staying qualities of his bus- 
iness. 

To renew year after year, Life Insurance 
must not only have been well sold in the begin- 
ning, but must possess qualities which will 


constantly re-sell it to the policyholder. ‘The 
most important of these qualities are Service 
and Low Net Cost because they make purch- 
asers into satisfied policyholders. 

The high renewing power of the business, 
on account of unique Union Central Service 
rendered, combined with the Company’s 
long maintained record for Low Net Cost, 
yields a constant advantage to the Union 
Central agent. 





For further information address ALLAN WATERS, Second Vice-President 


The Union Central Life Insurance Company 


Jesse R Clark, President CINCINNATI, OHIO 

















LIBERAL CONTRACTS FOR AGENTS WITH 


TWO-REPUBLICS LIFE 


The Two-Republics Life Insurance Company of El Paso, Texas, welcomes 
new agents who join its forces whose desire it is to make a connection with 
a clean, progressive, and rapidly growing company. 


The Company’s contracts are liberal and its sub-standard facilities enable 
its agency force to do away with wasted effort and lost motion in the volume 
produced. 


Territory open in Texas, New Mexico, Arizona and Arkansas. 


FOR FURTHER INFORMATION WRITE THE HOME OFFICE 


TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 
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BUY, BUY—OH, BUY! 


A Magic Commodity Which Is Offered 
So Freely 


A WISE AGENT 


He Sells Safety Appliances for Widows 
and Orphans and Landed His Man 

“There!” exclaimed the little wise old agent 
in the corner of the office. ‘‘And that case went 
through just like that! And he happens to be 
a good lesson to you young chaps, who haven't 
yet got it into your noddles that you ought to 
hitch terms on the stuff you sell that brings a 
hanker for ’em! 

“T never mentioned to that last chap the word 
‘endowment.’ I sold him ‘A Winner Either 
Way. Folks are all fed up on Straight Life, 
Twenty Payments, Endowments, and all the 
rest. They may not have a clear idea of what 
the terms mean, but they’ve heard them so fre- 
quently that there’s no music in the words. ‘A 
Winner Either Way’ caught the chap. He was 
interested right from the very start, and like 
many men who have clear enough ideas about 
most things he was as ignorant of life insurance 
as the average hen is of algebra. 

“It’s just this way,’ I said to the chap. ‘You 
pay money into a savings bank, intending of 
course to build up five thousand iron boys.’ 

“Then the madam and the kids push me to 
get a new tin carriage, and out comes the whole 
savings bank chunk,’ put in the chap. 

“That was a bully lead, and I showed the 
fellow how my ‘Winner Either Way’ was so 
fixed up that while you could get most of the 
stuff you’d saved, yet as there was more or less 
formality and a little trouble in getting it, you'd 
hardly take it out except in a downright emer- 
gency. 

“And, of course, I showed him that if the 
thing neither of us cared to more than just 
mention came to him, there was his entire big 
chunk for his family, even if he’d only paid 
in the first ‘deposit,’ as I called it. I find men 
are fed up, too, on ‘premiums’ and don’t take 
to them as a rule. 


GENERALLY TWENTY Pay. 

“Of course, I don’t always talk endowment 
under some catchy alias. Twenty pay. suits me 
and my customers pretty well, mostly—under 
an alias for that, too. And as a matter of 
fact, twenty pay. works out about the same, as 
you likely know, as an endowment. But when 
I do talk, say, twenty pay., I call it by some 
hame the chap has never heard. If I’ve got the 
right lead on him, I can say ‘Twenty Year Sav- 
igs Plan,’ or, indeed, almost anything that 


gives a hint of the policy and that he’s never 
heard before. Of course, when I get down to 
brass tacks I take pains to call the policy by its 
usual and technical title. That’s because I 
don't want another agent to hint I’ve misrepre- 
sented what I’m trying to sell. And to try to 
give a new and catchy title to an old thing 
isn’t misrepresentation. It’s what a skillful ad- 
vertiser always tries to do. Soda crackers 
never had the wide sale they got later until the 
name ‘Uneedem’ was pasted on the box. 

“And I don’t desire to criticise the manage- 
ment of my own or other companies, but I 
really think a little attention to hitching alluring 
titles to the goods they offer would be well 
worthy of their attention. And the titles ought 
not to be technical titles, like ‘Twenty Instal- 
ment Policies.’ ” 


ANNUITIES 

“For example,’ went on the wise old agent, 
“consider the term annuity. You will actually 
hear an agent talk an annuity as if his man 
knew what he was talking about. But suppose 
we call an annuity ‘A Pay Envelope and No 
Work,’ or ‘A Pension Presented to Yourself,’ 
or, if the fellow you talk to is an offhand chap, 
‘Future Poison for the Gaunt, Gray Wolf.’ 
All these have at least a hint of a meaning for 
the undictionary man, and they will attract at- 
tention. And they have the, further advantage 
that they are not what I call ‘actuary lingo.’ 
Actuaries are mostly fine fellows, and compa- 
nies can't get along without them, but when an 
agent slings actuary lingo he might as well 
write his message on wrapping paper in Chinese 
laundry stuff. Never talk about ‘American 
Experience Three Per Cent Reserves.’ There 
is nothing that will make your prospect remem- 
ber an engagement up the street quicker than 
technical insurance talk. If you must get that 
sort of thing off your chest, say it to the baby 
at home. Then it can’t hurt you any. 

“There’s a young chap who lives in our walk- 
up apartment,” went on the wise old agent. 
“Going down and coming up I’ve met him fre- 
quently. One day he’d forgotten his latch key 
and his wife was out at a bridge party. So he 
came through our ranch and let himself into 
his from the fire escape. ‘What's your line of 
movie money lifting?’ he asked me, before he 
fire-escaped into his window. 

“Oh, I deal in Safety Appliances for Widows 
and Orphans,’ I answered carelessly. I reached 
into my pocket and handed him one of my busi- 
ness cards. ‘If you are not well provided,’ I 
added, ‘it might pay your pretty little madam, 
whom I met on the stairs, if you looked into 
the particular brand of the safety appliances I 
have for sale.’ 

“As he read my card he laughed. 
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‘Drop in 


some time at my office downtown,’ he said. ‘I 
think I’d like to talk with you about your safety 
appliances.’ 

“Of course, I landed the fellow. And all 
because I used a novel and well-considered 
term in designating my trade.” 

The wise old agent swung his chair to his 
desk. Then he swung it around again. “The 
secret of making your talk interesting is to say 
things that mean something and at the same 
time talk in a way your chap has never heard 
before.” 

Tue Goons 

Now it happened that the writer fellow, who 
clicks this into his typewriter, happened to hear 
the little lecture from the wise old agent, and 
it also happens the writer fellow has had in 
the past considerable experience, both as an 
agent and in life company offices. He remem- 
bers that all the agents whom he has known and 
who have been particularly successful have had 
novel ways of presenting the subject of life 
insurance. And, it can be said, original and 
novel modes of expression are only got by care 
and thought. 

It is easy enough in canvassing to talk in the 
terms generally employed; it is not easy at all 
to talk in unusual terms. But anyone can, by 
care and thought, present any subject in an 
unusual manner, and anyone, by care and 
thought, can gain the interest of his listener. 

Trained newspaper men understand well the 
are of presenting their readers with what will 
interest them. A young reporter once asked 
Mr. Dana of the New York Sun what was the 
definition of news. Said the great editor, “If 
a dog bites a man, that is not news. Many 
dogs are always biting men. But dig up a man 
who bites a dog, and you've got a bit of news.” 

The life insurance agent hawks a wonderful 
commodity—a commodity worthy of a lot of 
thought in presenting its nature. 

Suppose, like the street seller, he shouted the 
kind of stuff he sells. If his voice were clear 
and folks plainly heard him, what a commotion 
his coming might bring! Only the trouble 
would be that so extraordinary is the nature of 
the goods offered, and so amazingly are these 
goods fitted to the needs of mankind, and of 
such value are the goods, that few would be- 
lieve what the seller shouted. 

“Here I come!” runs the song of the seller. 
“T sell at small prices safety in the midst of 
peril! Life boats for those who otherwise 
would be thrown into the cruel surf of life! 
Houses, food and clothing for the destitute! 
Bits of things like peace of mind and quiet of 
heart for those who doubt their future! Life 
preservers for the tempests that most must 
pass through! I sell protection from the prosti- 
tution of your daughters and education for 








THE SPECTATOR 


LIFE INSURANCE SECTION 





Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 

















your sons! At the cheapest of prices, here is a 
monthly pay envelope for no work for your 
widows, and while they continue to live! Oh, 
buy it, buy it! Peace in trouble! Gladness in 
gricf! Comfort for your own old age! An 
easy chair, your pipe, good food, friends, the 
morning and evening papers, slumber unvexed 
by care! If you don’t buy, many of you will 
beg in rags on street corners and die in city 
hospitals! Buy, oh buy! Here is the magic 
nostrum! Cures most of the terrible ills of 
mankind! Buy, oh buy! Estates of many 
thousands where but hundreds are paid me! 
Heartsease! Balm for hurt minds! Tears wiped 
away! These things, too, I sell! Buy, oh buy!” 


Take care of your debit and your debit will take 
care cf your bread and butter. 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





HOME 


OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EUGENE TANKE, President 
W. C. DIXON, Secretary 














THE FATHER’S STORY 


Monthly Income Policy Solution to His 
Problem 
By Irvinc Loren 

The last strains of Beethoven’s “Moonlight 
Sonata” were ringing in my head. My only 
daughter, age twelve, God bless her! had just 
played it on the piano. 

We were alone in the library, the two of us, 
father and daughter. Her mother was out that 
evening to attend a club meeting of which she 
was a prominent member. As I sat in my 
library armchair, smoking my cigar, my only 
daughter in my lap, her arms tight about my 
neck, I could not help thinking of her future. 

The bonds of affection between us were very 
strong. I was wondering if anything ever hap- 
pened to me what her future would be. She 
was a delicate child. I was not a wealthy man 
as money goes, but was earning $8000 a year 
and carried $10,000 life insurance, my wife be- 
ing the beneficiary. My wife was only thirty, 
very attractive, and I had always felt if any- 
thing ever happened to me my wife would 
probably remarry and with the $10,000 insur- 
ance I now carried would be amply protected. 
But how about my daughter? How could I 
best potect her? 

Suddenly it struck me there could be nothing 
better than a monthly income policy. If any 
thing ever happened to me she would receive 
a monthly income of $roo that could not be 
assigned, sold or diverted to anyone else—not 
even to her mother—as long as she lived. And 
when she reached the age of twenty-five, and 
if we were both alive, I could cash the policy 
in and give her the proceeds as a wedding pres 
ent. What plan could be better? 

[Copyright, 1921, by The Spectator Company, New 
York. Companies and general agents desiring to us 
this article, please write to Tne Specraror.] 

An Appraisal cf Five Estates 

A single issue of the New York Times con- 
tained an appraisal of five estates, and the fig- 
ures give a striking example of the need of life 
insurance. Here they are: 
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The first charges are for inheritance taxes. 
Federal and State. Then probably cash must 
be found to pay current expenses on some of 
the properties. It is possible also that mainte- 
nance money must be provided for dependents 
of the deceased. And, of course, there will be 
the usual full assortment of legal costs, together 
with administration charges. Life insurance, at 
slight cost to the living men, would have coy- 
ered all costs and supplied all needed funds. 

Another feature—probably one or more of 
the dead men had made a will at a time when 
some of the securities they left were worth far 
more than now, and they have made specific be- 
quests, in or out of the family, relying for pay- 
ment on the sale of securities at their value 
when the will was made. The shrinkage may 
have destroyed or diminished these bequests, 
with resultant hardship to the legatees. life 
insurance would have made good the deprecia- 
tion and have made possible the realization of 
the testator’s plans.—Points. 


Look Out for Home Brew 

A life insurance company in Philadelphia 
has become wary of all applicants who make 
their own home brew. The company has paid 
two claims recently on men who had been en- 
deavoring to make their own liquor. There 
have been several other cases of a like nature 
among other companies. 

One of the cases mentioned involved a well- 
to-do and prominent citizen of Philadelphia 
and a five thousand dollar loss. The other was 
a laborer who had a one thousand dollar policy. 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 

A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 


will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 

| ON err eran ares $128 .05 
Twenty Payment Life........ $167 .10 
Twenty Year Endowment. .. .$236.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bidg., Concord, N. Hi. 
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SOME LIFE FIGURES 
Travelers Insurance Company Furnishes 
Data 


The population of the United States increased 
in ten years, I910 to 1920, from 91,972,000 to 
103,083,000, an increase of 15 percent. 

The number of legal reserve life insurance 
policies in the same period increased from 6,- 
934,000 to 16,694,000, an increase of I40 per- 


! 
cent. 

The amount of life insurance under these 
policies increased from $13,227,000,000 to $35,- 
091,000,000, an increase of over 164 percent. 

The average amount of each policy increased 
from $1,900 to $2,100. 

Life insurance therefore showed a growth 
in these ten years 9 times that of the increase 
in population in policies, and 11 times that of 
the increase in population in amount. 

Here is unmistakable evidence of the growth 
of thrift and providence that means much to 
the ultimate well-being and prosperity of the 
whole population. Not only are men saving 
methodically for their own old age, but more 
signilicant still is the evidence afforded by these 
figures of the remarkable increase in the general 


recognition of their moral and economic re- 
sponsibility to their dependents. They furnish 
a great testimonial of public confidence and be- 
lief in life insurance, and are the outcome of 


persistent education of the public as to its pur- 
pose and value. | 

This record of growth is equally a promise 
for the future. 

New uses for life insurance are being con- 
tinually developed. 

We have seen in the last ten years a growing 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, II. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 














A Difficult Prospect 
Sold by Letter 


The letter was written at Madison, Connecticut, for P. F. Storrs, 






Manager, Confederation Life Association of Canada at London, 
En Mr. Storrs writes, “The afternoon I received your letters 
I sent several to prospects whom I had been drumming pretty hard 
= sult. A reply came from one making an appointment. I 
called secured his proposal for £15,000 ($75,000) at the very first 


You may have details of this letter plan on request— 


ask for folder 114. 


WILLIAM S. HULL 


ence 


Madison, Conn. 
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rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





application of life insurance to business pur- 
poses; for the protection of estates against im- 
pairment by inheritance taxes; the develop- 
ment of the idea of insurance protection for 
the factory families by means of group insur- 
ance, a development still in its infancy, and of 
almost unlimited possibilities. 

These new uses and the accumulative force 
of a great public movement that has found in 
life insurance the means of meeting its economic 
and moral obligations to dependents are forces 
working mightily for the insurance solicitor. — 
Protection. . 


Adwards Solves a Problem for White & 
Blue 

Adwards, a life insurance solicitor, brushes by 
the guards and sentinels and effects an entrance 
to the private office of White & Blue, two men 
who are conducting an enterprise of consider- 
able magnitude. 

“What's your business?” demand the partners 
in some astonishment at the unexpected call. 

“You gentlemen have borrowed $200,000 to 
finance your business ?” 

“Yes, but—” 

“You can have the money as long as the 
lender lives, but if he dies suddenly you must 
pay, in which event you would be ruined.” 

“You are right, but how do you happen—” 

“Tt’s my business to find out what may help 
my business; also my business to help your busi- 
ness. Like to get rid of this worry about being 
called upon to pay this loan suddenly ?” 

“Sure!” exclaim White and Blue. 

“Good! You are paying five per cent for 
the money you have borrowed. Give me $2000 
a year, thus increasing the rate on your loan 
to six per cent, and if the lender dies before 
you have the money to pay him, I will make a 
contract to pay the estate $200,000.” 

“What's the scheme?” inquire White and 
Blue. 

“Pit $200,000 term insurance on the lender. 
Pay the premiums yourselves. Have the policy 
made payable to your firm, and if your man 
dies the loan is paid.” 

“Why didn’t you tell us this at first?” 

“T wanted to show you what insurance would 
do for you before I mentioned the subject. If 
I had sent in a card announcing that I am a 
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life insurance solicitor you would have argued 
fifteen minutes with me before permitting me 
to inake a proposition.” 

“You win,” said White and Blue. 


Life Reinsurance Business Good 

The American Life Reinsurance Company is 
doing an increasingly large volume of business 
despite the financial depression which has af- 
fected seriously many of the direct writing 
companies. The company reports $370,000 more 
new business in September this year than the 
corresponding month last year. The number of 
contributing companies has increased forty per 
cent. The company is considerably ahead of 
its record last year at the present time. 





OF NEBRASKA 
209 Wilkinson Building 
Corner [2 and Farnam 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice-Pres. 
Manager of Agents 
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OR more than a quarter century the 
Missouri State Life has invested its 
millions in first mortgages on improved 
farm lands—without the loss of a dollar. 


Safety +Skill = Prosperity. The Missouri State 
Life enjoys a higher rate of interest than any 
other large Company—and its investments are 
in the safest profitable securities. This very 
large margin of profit is reflected in unusual 
liberality toward the policyholder, the bene- 
ficiary, and the Agent. 


The Company is in a most enviable position to 
aggressively prosecute its extensive program of 
Expansion. 


Our system of Branch Offices is proving highly 
successful. The biggest caliber men are being 
attracted by this, the greatest opportunity for 
leadership offered in the insurance business. Our 
Branch Managers and General Agents are in 
position to offer you the most attractive agency 
contracts covering Life, Accident and Health, 
and Group Insurance: 
If interested, see them or write us. 


Participate in our Prosperity. Ask. 
fer our booklet of Company Facts. 
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LIENS 





Advantage of System in Use by Some 
Companies 





SUB-STANDARD LIVES 





Lien Method Has Strong Backing Among 
Canadian Companies 


By Frank L. PEARCE 


There is no question but that life insurance 
agents nowadays are afforded opportunities 
and a scope of activity which were never en- 
joyed by their predecessors in the field in the 
days when insurance companies used to refuse 
to consider risks which are now known as “sub- 
standard” or “under-average” lives, but which 
in those days were regarded as altogether un- 
insurable. 

This antiquated attitude of the companies 
was, of course, entirely due to the absence at 
that time of reliable data as to the mortality 
among such classes of lives, but the life insur- 
ance profession is now in possession of care- 
fully compiled statistics which enable compa- 
nies to extend the benefits of life insurance not 
only to ordinary first-class lives but also to 
persons whose occupations are hazardous or 
detrimental to health, or whose family record or 
personal health history may appear quite un- 
favorable. 





For Over Seventy Years 


On August 1, 1851, the Massachusetts 
Mutual issued its first policy. From 
that day to this its constant endeavor 
has been to furnish the best possible 
life insurance protection at the lowest 

ssible net cost. That it has succeeded 
is shown by the enviable reputation which 
the Company enjoys among those who 
buy insurance and among those who sell 
it. Efficient service and a square deal 
for everyone have been its watchwords 
for over Seventy Years. They will be 
its watchwords throughout the years to 
come. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 
Incorporated 1851 
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It is, of course, of great importance that such 
under-average risks should be carefully 
“weighed in the balance,” and should not be 
found “wanting,” before they, are accepted as 
insurable by companies. Such precaution is 
necessary not alone from the point of view of 
the financial success of a company, but also on 
behalf of the general body of policyholders, the 
great bulk of whom belong to the standard class 
of life, and their interests must be carefully 
protected. 

Therefore, the terms which may be offered to 
cover the extra risk of a hazardous occupation 
or a certain impairment must be sufficient, while 
providing the assured with the necessary pro- 
tection, to also cover the excess mortality which 
statistics show is caused by the occupation or 
impairment in question. 

And this is where, in our opinion, the system 
of “liening,” or charging a policy with a de- 
creasing debt the amount of which is deductible 
from the sum assured, has such a decided ad- 
vantage over the other plans followed in deal- 
ing with the insurance of sub-standard lives. 

There are, of course, several methods avail- 
able in dealing with under-average lives, and 
the practice followed in different countries 
varies considerably. : 

In Great Britain the system of rating up the 
age of the assured has been in use for many 
years, but American companies are more in- 
clined to cover the risk by issuing a policy with 
a higher-paid plan, or by charging an extra pre- 
mium sufficient to meet the excess mortality 
involved, while in Canada the lien system is 
more in favor. 

Without attempting to discuss from an actu- 
arial point of view the pros and cons of the 
different methods, it must be obvious that the 
candidate for insurance is more likely to object 
to the first-mentioned systems under which he 
is called on to pay a higher premium than that 
paid by his contemporaries. It is only human 
nature that a man should be reluctant to admit 
that he is inferior in point of health to others 
of his age, and when he is called upon to put 
his hand in his pocket to pay for his alleged in- 
feriority he is very apt to show his resentment 
by refusing to accept the terms offered. 

But with a lien the agent is in a position to 
point out to the applicant that no addition what- 
ever has been made to the premium offered, 
which is the same as that charged to others of 
equal age, and that he will be assured on ex- 
actly the same terms as his contemporaries, ex- 
cept that if he should die within a specified num- 
ber of years a deduction will be made from the 


amount of the assurance. Should the death re- 
sult from accident, however, no deduction what- 
ever is made. 

And here the agent is able to point out how 
equitable this arrangement is to both the com- 


pany and be assured. To use the words of one 
company which follows this method of assuring 
sub-standard lives: 

“In the opinion of the medical officer there 
may be matters which will probably shorten the 
life of the applicant, while, on the other hand, 
the latter knows the peculiarities of his family 
history and his own circumstances best, and per- 
haps thinks that his chances of life are equal 
to those of the majority of his age. Just here 
the fairness of the method shows itself.” The 
company says: 

“We will let the future decide which view of 
the case is the correct one. The extra premium 
or lien shall be payable only by those who do not 

(Continued on page 22 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, Ill. 




















BEN H. BERKSHIRE, President 


A New “Ordinary Life Select” Policy 


Issued by the 


CONTINENTAL LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
ASSUME YOU CARRY $10,000.00 





The Company Will Pay 


For Natural Death.................... $16,000.00 
For Total and Permanent Disability, a monthly inceme to the Insured of. . 


For Major Surgical Operations (Mazimum)........... 0... c cece eee cccccuce 200. 

For Less of Right Arm above Elbow or Loss of Either above the Knee........ +... 5,000.00 
Fer Loss of Right Arm below Elbow er Left Arm above MN Cistenincwces weednewdeas ,000.00 
Fer Loss of Either MUR EI INR io coun oa taeda eee reKb oka sndbhoek ie, 2,500.00 
Fer Less of Left Arm below Etbew or Loss Entire Sight Pither Eye.................:: 2,060.60 


NOTE—Paymoents made for disabitity benefits, loss of limbs or surgical affections, do not deduct from the amount payable at death. 
P. R. SCHWEICH, Sec’y and Supt. of Agencies 





For Accidental Death....... $20,000.00 
eae 260.00 
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Our system of individual ac- 


counting is distinct from any 
plan of life insurance on the 
market. Its justice makes an 
immediate and forceful appeal to 
the prospect. The accumulation 
of funds over the mortuary and 
expense accounts is another orig- 
inal and striking feature. We 
offer you the opportunity to make 
a connection which will give you 
every possible advantage in point 
of attractive goods. 


Guaranteed Equity 
Life Company 
W. W. KREAMER, Pres. 
127 N. Dearborn St. Chicago, III. 














Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 
$1,762,818.00 on Deposit with the 
Indiana Insurance Department 


$200,000.00 Surplus Protection to 
Policyholders 


$22,000,000.00 Insurance in _ force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 











LIFE INSURANCE SECTION 
THE PESSIMIST 


More Practical Than the Man Always 
Optimistic 








TAKES THINGS MORE SERIOUSLY 





Optimist Usually Disappointed When 
Events Do Not Reach Expectations 
By W. Rotta WILSON 
Vice-President, Northwestern Life Insurance 
Company 

The optimist looks for the best and expects 
it to happen and consequently is generally dis- 
appointed in the results. The pessimist expects 
the worst and prepares for it and is agreeably 
surprised if it doesn’t happen. Of the two, the 
pessimist is the more sane and practical. 

The theory of the smile is all right if that is 
all it takes to succeed, but you will notice that 
the big things are accomplished with a total 
absence of a grin, but with a hard set chin—it 
takes that to win. All of which is preliminary 
to saying that present conditions are not a 
laughing matter. This gem of truth has been 
forced upon us by the deluge of financial and 
crop reports furnished gratuitously by our field 
men. 

In other words, it is a condition, not a theory, 
that confronts us, and this condition can be 
met only by the most pessimistic sort of pre- 
paredness, the grimmest determination, the 
sternest kind of resolutions, and the keenest re- 
sourcefulness, and likewise the stiffest back- 
bone and the firmest set jaws. 

And last, there is the grim determination of 
pessimism. After firmly realizing that a serious 
condition exists in our, and to a greater extent 
in every other business, firmly resolve to over- 
come this condition by hard work and more 
work. 


Timidity 

Beginners in life insurance salesmanship are 
sometimes timid about approaching strangers, 
especially among the so-called bigger men. The 
following unequivocal statement from the sales 
manager of a large western business house 
should hearten any such: 

“When a man comes in to see me—a sales- 
man—I do not want him to think that he is 
beneath me and that he must cringe, kowtow, 
be infernally obsequious. He is selling some- 
thing, to be sure, but it is all business. He has 
a right to ask any my time and my polite con- 
sideration. It is every business man’s privilege. 
Commercial activity, industry, the prosperity of 
the entire nation, are founded on the divine right 
of human intercourse.”—The Pelican. 








Liens 
(Continued from page 21) 
live out their expectation, while those who dc 
live out their expectation or whose death is 
due to accident alone will pay nothing. Every 
year, moreover, which the assured lives will re- 
duce the amount of the lien, which rapidly 
diminishes until it becomes extinct.” 
The simplicity and equity of this system 
should commend it to all thoughtful men. 
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Personal! 


It’s the personal, 
friendly spirit that 
makes the Peoria Life 
Happy Family of 
Successful Agents. 


HE PEORIA LIFE 
TT gives SERVICE to 
its policyholders and 
to its agents. Its sound 
methods and good reputa- 
tion are giving it a steady, 
healthy growth all in the 
Middle West. It insures 
men and women on equal 
terms. Policies are up to 
date in every respect, and 
contain liberal and attract- 
ive features which make 
them sell. 


It is developing new terri- 
tory in the Central West 
and has good positions for 
good men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 


Fourteenth Year 
$65,000,000.00 in force. 

















y November 3, 1921 





BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 





Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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INHERITANCE TAXATION 


Interesting Features of State Laws Con- 
cerning this Subject 

Below will be found information concerning 

the inheritance tax laws of various states and 
court, decisions in relation to them. 


ILLINOIS 

The Illinois inheritance tax law was 
amended in 1921, the effect of the amendment 
being to double the rates, bringing the max- 
imum rate up to thirty per,cent. On the other 
hand several States which have had very high 
rates have recently reduced same—California, 
for example—while in States where rates have 
been fairly moderate there has been a tendency 
of late to increase them, as in the States of 
West Virginia, Wisconsin and Illinois. 

The classification of beneficiaries in Illinois 





is as follows: 

Class 1: Father, mother, lineal ancestor, hus- 
band, wife, child, lineal descendant, brother, 
sister, wife or widow of son, husband of 
daughter, adopted child or mutually acknowl- 
edged child as defined by the statute. 

Class 2: Uncle, aunt, niece, nephew or any 
lineal descendent thereof. 

Class 3: All others, except those entirely 
exempt. 

The tax rates are as follows: 

As to Class 1, on the excess above $20,000, 
except as to a brother or sister, when the tax 
applies on the excess above $10,000: 2 per 
cent on the first $50,000; 4 per cent on the 
next $100,0c0; 6 per cent on the next $100,000; 
Io per cent on the next $250,000; 14 per cent 
on the balance. 

As to Class 2, on the excess above $500: 

Six per cent on the first $20,000; 8 per cent 
on the next $50,000; 12 per cent on the next 
$100,000; 16 per cent on the balance. 

As to Class 3, on the excess above $100: 

Ten per cent on the first $20,000; 12 per 
cent on the next $30,000; 16 per cent on the 
next $50,000; 20 per cent on the next $50,000; 
24 per cent on the next $100,000; 30 per cent 
on the balance. 

The tax is computed separately on each share 
or interest, and the exemption is subtracted be- 
fore the computation is begun. 


Porto Rico 

In Porto Rico beneficiaries are divided into 
two classes, the first class including: Husband, 
wife, and lineal descendants, either legitimate 
or illegitimate. An adopted child is, for all 
purposes, accorded the same rights as a naturai 
child. 

The second class includes all others. The 
tax is imposed at the following rates: 

As to Class 1, on the excess zbove $5,000 
as to wife, child and grandchild; and on the 
excess above $200 as to all other members of 
the class: 1 per cent on the first $5,000; 1% 
per cent on the next $15,000; 2 per cent on the 
next $30,000; 3 per cent on the next $50,000; 
4 per cent on the balance. 

As to Class 2, on the excess above $200; 3 per 
cent on the first $5,000; 414 per cent on the 
next $15,000; 6 per cent on the rext $30,000; 
9 per cent on the next $50,000; 12 per cent on 
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The exemption is to be deducted 
from each share and the tax on the share of 
each beneficiary is to be computed separately. 
( 


‘ 


the balance. 


Unitep STATES 
The United States District Court has held 
that the Federal inheritance tax is imposed not 
upon property but upon the right of the deced- 
ent to have his estate pass by will or intestacy. 
There is no distinction between the power of 
congress to tax the right to transfer property 
at death and the power to tax the right to re- 
ceive property from a decedent, which power 
was upheld in Knowlton vs. Moore. The State 
inheritance tax of New York, which reduced 
not the estate but the legatee’s share, is not a 
“charge against the estate” allowed by the juris- 
diction, and is not deductible in determining the 
amount of the estate for purposes of the Fed- 
eral Estate Tax. 
The foregoing information is taken from 
bulletins of Prentice Hall, Inc. 


The Golfer’s Dream 

During the recent annual meeting of the 
American Life Convention, at Indianapolis, a 
golf dinner was held at the Indianapolis Coun- 
try Club for all club golfers, at which much 
interest was displayed in “The Golfer’s Dream,” 
written by Frank W. Morrison, vice-president 
of the American Central Life Insurance Com- 
pany of Indianapolis. In view of the many 
favorable comments it inspired, “The Golfer’s 
Dream” is reproduced below: 


THE GOLFER’S DREAM is that God made the 
hills and valleys, the vales and dells, the sunshine and 
rain, the blue sky, the pure air, the trees and fields of 
green—for us to use and enjoy. 

He didn’t make the cities with their stifling air and 
noise and grime. 

He created our bodies in His own image, and He 
said to us: ‘‘Look! See how beautiful are the works 
of my handicraft: no Temple has springing arches such 
as are in your feet; no Cathedral has columns fash- 
ioned with the grace and symmetry of your limbs; no 
Palace has chambers half so wonderful as your chest; 
no Dome windows so lustrous as your eyes. 

“These are your jewels; these are the silver cups 
that will be your trophies in the years to come. Keep 
them polished and untarnished.” 

He put in our bodies hearts so big that there is 
room for all the sympathies and humanities that con- 
cern mankind—a hand for the faltering, hope for the 
discouraged, cheer for him that is distressed. 

Since these were His gifts in common to us all, He 
commended them to our care—charging us to share this 
heritage with our fellowmen. 

It is the Golfer’s Dream that these hills and valleys, 
vales and dells, the sunshine and the rain, the trees, 
the blue sky and fields of green, love us and want us 
to love them; that they are singing to us all the 
time, nodding to us in the spring, beckoning to us in 
the summer, luring us out in the frosty air of glorious 
autumn, and sometimes whispering to us something 
which we should never forget—that each one of us is 
unconsciously and all the time playing on an invisible 
green, where the contest is sometimes fierce, often 
pathetic, frequently heroic—a contest alone with our- 
selves, wherein the struggle is between our virtues and 
our faults; but promising that if we play the game of 
Life fairly and squarely with our fellowmen and have 
finished the course and handed in our score at the end 
of the nineteenth hole, the trees will wave over us, 
the sunshine be over us, the rain rain over us, and 
the grass grow green over us and our virtues be vic- 
torious over us; and we will just step across to an- 
other course and say: Fore! and drive on. 


This is the Golfer’s Dream—may his dream come 
true! 
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We are satisfactorily handling 


REINSURANCE 


for a number of American Life Companies. 











































ih al sesibittc sae den tien & teal 0- You will appreciate our quick decision and prompt service in your cases. 







markable number of great words to express a Reinsurance on the yearly Renewable Term plan, or for substandard 
very small thought,” says Quillen. Sure! And risks on the Coinsurance basis. Our decision given by wire on day of receipt of 
some life solicitors can use a tremendous vo- your papers. 






cabulary and still lose their man. 


Well, you see an avalanche carries destruc- THE ONTARIO EQUITABLE LIFE & ACCIDENT 


tion with it. Words, words, words! It used to 


be true that the longer, harder, faster, pro- INSURANCE COMPANY 


founder an agent could spiel, the more likely he Head Office, Waterloo, Ontario. S. C. Tweed, President. 
was to overpower his man to the point of sur- : ‘ ’ 


render; but times have changed. 

























Solicitors these days are expected to have In periods of certain approval and in And I thought, “Gee! I wish that might be 
med judgment—some ideas—some discrimina- periods of certain criticism; said of every life underwriter.” If it could, 
tion—some sense. Silence has no alloy—it is In conference and in conversation; the millenium would arrive before it’s due. 
still golden. The prospect might have some- In class-room and by camp-fire; R. O. Tics. 






thing of great value to impart. Thoughts are 
a better sedative than words. Thoughts are In office and in travel; 

more convincing than well-rounded periods, In metropolis and in open country; 
striking climaxes, beautiful metaphors, etc. In parlor and while fishing; 

Deal in thoughts, my young solicitor, and con- 


In health and in sickness; 







Phe E. H. Lestock Gregory General Agency of San 
Francisco, northern California representatives of the 
/Etna Life, recently wrote group coverage upon the 












: By day and by night. employees of the Atlas Heating and Ventilating Com- 
dense them into terse, plain language. Put the pany of San Francisco. The amounts range from $500 
punch into them—then watch the effect. Let Patient, persistent, accurate, to $1,500, depending upon length of eervige. 
the effect be your guide what to say ne-t. Unselfish, loyal, farseeing, 

The other day I saw the following charac- Just, alert, logical, 
terization of a man who held a position of Full of faith, studious, truthful, The Tennessee and Mississippi Insurance Depart. 





: ® z i duct a joint examination of the Vol- 
trust: ‘3 a ments will con 
Rugged, God-fearing, tireless, unteer State Life Insurance Company, of Chatta- 


“In difficult times and easy times; Zealous for the Kingdom of Heaven. nooga, Tenn. The examination will begin some 
In peace time and war time; ‘May his tribe increase.’ ” 









time during the present month. 

















Backing Up the Agent 
a) iV J ie ; C A iv During the first six months of 
this year, 5,211 Letters of Wel- 
come were sent to new Guardian 
C J Pe TRA L es 


Backing up the Agents’ efforts with a 


courteous personal touch that strengthens 
the bonds of friendship between the policy- 
holder, the Agent and his Company is just 


another example of Agency Co-operation 
as practiced by The Guardian. 


Insurance Co. If you want to know the whole story of what 


this Company is doing for tts field men, ad- 
INDIANAPOLIS, IND. dress: 


T. LOUIS HANSEN, cr GEORGE L. HUNT, 
Vice-President Supt. of Agenctes 
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Established 1899 


oc eo ere 





The Guardian Life Insurance Company 
HERBERT M. WOOLLEN OF AMERICA 


PRESIDENT Established 1860 under the Laws of the State of New York 
Home Office 50 Union Square, New York 
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| NEWS OF THE LIFE INSURANCE 


INSURANCE SIDETRACKED 


Senate Too Busy to Take Up Taxation of 
Other Than Life Companies 

Democratic efforts to embarrass the Repub- 
licans responsible for the passage of the revenue 
law have so far succeeded as to make impossi- 
ble its adoption by the Senate last week, as had 
been promised some time ago by Senator Pen- 
rose, chairman of the finance committee, and it 
is probable that the measure will not be gotten 
out of the way before the end of this week. 

As a result of the minority’s tactics, which 
consist of offering amendments to all possible 
provisions of the income, excess profits and 
similar taxes, it has been impossible for the 
Senate to give more than cursory attention to 
the insurance provisions of the bill. Practi- 
cally the only agreement thus far arrived at 
as regards the insurance industry has been the 
repeal of the tax on surety bonds and similar 
undertakings. 

The Senate has yet to consider and adopt a 
procedure for taxing the business of insurance 
companies other than life. The life provisions 
are already pretty well agreed upon, and it is 
not believed there will be any difficulty in se- 
curing their passage by the Senate. The treat- 
ment of other companies, however, is still a 
matter of doubt, and it is probable that there 
will be a number of changes made in this 
section. 


Dividends Payable in 1922 
MUTUAL LIFE INSURANCE COMPANY 


Orpinary LIFE 


STATE 


Year Policy 
Was Issued 
Premium... 


——_——Age at Issue—— 
30 3i 40 


bo 
to 
9 G: 
eo 


tO CIM WLW Hw cr 


7) > 
> 09 OO Me 


09 
93 


09 09 Go SO eee 
RES SE . 


WWwWOIDMDONW fot 
Oe 


C2 0 mee ee eR or ODD 
oats te . : 
oo 
t 
em me COTO ONO OI 2 


es) 


20-PAYMENT LIFE 
29.90 32.65 36.00 40. 
3,24 6.86 7.65 8 


5.91 


NAD AD-1-10 


mo 


-YEAR ENDOWMENT 
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Average Length of a Life Policy 
The question as to the average period of ex- 
istence of life insurance policies has often been 
asked, but is a difficult one to answer. The 


OPENS KANSAS CITY OFFICE 


Missouri State Life Appoints F. J. Mc- 
Caslin as Manager 

The Missouri State Life Insurance Company 
of St. Louis announces the establishment of a 
branch office in Kansas City under the direction 
of Major F. J. McCaslin. This is another step 
in the expansion program of the company. 

Major McCaslin comes to the Missouri State 
Life from the Travelers Insurance Company, 
having previously been connected with the Gov- 
ernment insurance at Camp Meade. 
Major McCaslin is a native of Missouri and 


service 


Major F. J, McCasiin 


a member of the bar, having been at one time 
prosecuting attorney of Gentry county, Mis- 
souri. He is a graduate of the University of 
Missouri. 


late Sheppard Homans, the well-known actuary, 
has been quoted as having said that “the aver- 
age existence of life policies in an American 
company is seven years.” It probably repre- 
sented the conditions at the time it must have 
been made—years ago—but the chances are that, 
with the strenuous efforts made by the compa- 
nies to prevent lapses and surrenders, the aver- 
age period of existence of life policies is much 
longer in these days. Probably the average 
would vary in different classes of policies, and 
in different kinds of organizations. It would 
also probably differ widely as between particular 
companies. 

Illinois Bankers Life Association, Mon- 

mouth 

The Illinois Bankers Life Association of 
Monmouth, Ill., has prepared a financial state- 
ment as of September 1, 1921, which shows 
cash assets of $2,032,269. These assets are 
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National Life Association’s Accumulation 
Policy 

The National Life Association, Des Moines, 
Ta., is writing a policy that combines investment 
with insurance in a very practical way. It 
meets the objections which some insurance buy- 
ers raise to the purchase of limited payment 
policies because of forfeitures. They argue 
that the payment of a larger premium for a 
certain number of years is for the purpose of 
creating paid-up insurance for the full period 
of the insured’s life expectancy, and that it is 
unfair for the companies to retain the entire 
over-payment in event of the insured’s earlier 
death. 

In its “Accumulation Policy,” the National 
Life Association meets the question squarely 
and in a way which embodies the good points 
of the ordinary twenty-payment life policy. 
The new policy is written on approximately the 
same rate basis as required for a twenty-pay- 
ment life policy, the excess paid over a stated 
insurance cost being set aside into an “Accumu- 
lation Fund,” which can be used to assist! in the 
payment of future premiums, or withdrawn in 
event of emergency, no interest being required 
with such withdrawals. 

The “Accumulation Fund” is also an auto- 
matic safeguard against lapse. As long as there 
is enough in it to pay a quarterly premium on 
the basis of the stated insurance cost, the policy 
cannot lapse. In addition to the “Accumulation 
Policy,” the association continues to write its 
whole-life policy at very favorable rates. The 
latter does not include any investment features. 

Preparation is now being made for an in- 
tensive campaign during 1922, and capable in- 
surance salesmen are wanted for various un- 
occupied sections in the twenty States in which 
the association is licensed. 











applied to different funds as follows: Guarantee, 
$752,341; mortuary trust, $14,239; mortuary, 
$508,531; expense, $41,499; surplus, $715,650. 
General Manager F. M. Hallam reports that 
business has been good, but, naturally, not up to 
last year, although it is reported as having been 
thus far this year about 75 per cent of normal. 


Year Book of Merchants Association 


The Merchants Association of New York 
has issued its Year Book for 1921, covering 
the year ending May 1 last. The Year Book 
includes annual reports of the president, secre- 
tary, chairman of the members’ council and 
the heads of the various bureaus, and also 
alphabetical and classified lists of members, a 
summary of the plan of organization, and a 
list of officials and committee members. The 
membership on the date named was 6764, an 
increase of over 400 during the year. The 
association has been active in advocating meas- 
ures of service to the city of New York. 
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THE ACCUMULATION POLICY 


An Ideal Combination of 
Insurance With Investment 


Specimen Rate 
$10,000 Age 35 $319.00 


Table of Surplus Accumulations Based on con- 








tinued annual premiums of....................... $319 .00 
And insurance cost (included) of.................. 163 .00 
And 4% annual interest after first year on surplus ac- ———-—— 
UN MMIAERIOREINS Ee ge Ss nd SE canis Racnesusacee ie 158 .00 
An. Int. on Total Am. payable 
End of Excess Accumula- Accumula- In Case 
Year Paid tions tions of Death 
5 $624.00 $26.50 $668.90 $10,688.90 
10 1404.00 66.00 1716.90 11,716.90 
15 2184.00 114.10 2967.70 12,967.70 
20 2964.09 172.70 4489.40 14,489.40 





The Accumulation Fund, or the interest therefrom, may be 
used for the payment of premiums, or withdrawn in cash at any 
time. Its use, however, does not reduce the insurance benefits 
specified in the face of the policy. No interest is required on 
withdrawals. Any balance in the Accumulation Fund at the 
death of the insured is payable to the beneficiary as additional 
insurance. 

We are also writing a policy covering insurance benefits only 
without investment features—Specimen Rate Age 35, $16.30 
per $1000.00. 


CAPABLE PERSONAL PRODUCERS WANTED IN 
TWENTY STATES. 


NATIONAL LIFE ASSOCIATION 


Des Moines, Iowa. 








A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 





Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks Indemnity — Or- 
dinary and Industrial Straight 
Life Insurance 


Home Office 
NASHVILLE TENNESSEE 























The A BC of Life Insurance 


A new edition of this standard work, originally compiled and 
written by the late Charles E. Willard, has just been published, 
being entirely rewritten, enlarged and improved by 


MILLARD KEYS, A. M., 
Associate of the Actuarial Society of America. 


There are no technicalities nor abstruse mathematical prob- 
lems in this work, but it tells what life insurance is in a plain, 
straightforward manner. The elementary principles that gov- 
ern Life Insurance are treated in a simple, readable form that 
can readily be understood. 


It was felt that the book as it stood did not fully meet the 
conditions found to-day, and because of that the book has been 
entirely rewritten. The aim of the reviser has been to make 
the original work fit modern conditions, while at the same time 
preserving the simplicity of the original text. 


Important New Features in This Edition 


Write for circular, which explains in detail the many im- 
portant new features added to this book. 

The author of The A B C of Life Insurance planned to keep 
his text matter and tables down to 100 pages, so as to enable 
any intelligent man entering the business of life insurance, and 
desiring to obtain an easy lesson in the foundation principles 
of life insurance, to thus be able to peruse and absorb the con- 
tents of the book by a few hours’ study. 


PRICE PER COPY $2.00 


Liberal discounts when ordered in quantities 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











AMERICAN NATIONAL 
INSURANCE COMPANY 


W. L. Moody, Jr., President of Galveston, Texas 


Life Insurance in Force 
Over $145,000,000 December 31, 1920 


SPLENDID TERRITORY AND ATTRACTIVE 
CONTRACTS. GOOD OPPORTUNITIES In 


Alabama Kansas New Mexico 
Arkansas Kentucky North Carolina 
California Louisiana South Carolina 
Florida Mississippi Oklahoma 
Georgia Missouri Tennessee 


Texas and Virginia 


For Information Regarding Them 
Write To 
C. S. Hutchings W. J. Shaw 


Agency Manager Agency Manager 
Ordinary Dept. Industrial Dept. 
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ACTUARIAL MEETING 


One Hundred Attend Fall Gathering 
at Cincinnati 


TWO DAYS FULLY OCCUPIED 


Prolongation of Life Among Topics D‘s- 
cussed 

About one hundred actuaries of life insur- 
ance companies throughout the United States, 
Great Britain and Canada attended the fall 
meeting of the Actuariai Society of America, 
held in the library of the Union Central Life 
Insurance Company’s building in Cincinnati, 
Ohio, last Thursday and Friday. 

The visiting actuaries were only in the Queen 
City for two days but they managed to have 
one banquet, one luncheon, an automobile tour 
of the suburbs and a round of golf for the 
followers of that sport. 

The business session of the meeting came to 
a close on Friday with a. general discussion of 
actuarial problems, during which discussion some 
interest was aroused by the statement made by 
an actuary at an insurance convention in Chi- 
cago last week, that the average of human life 
has been lengthened ten years during the past 
fifty years, and that probably ten more years 


would be added to the average span in the 
next half-century. W. M. Strong of New 
York, secretary of the Actuarial Society of 


America, when asked his opinion as to this 
remark, said: “It is true that the average span 
of life has been lengthened, but that does not 
mean that mature men are reaching an average 


of ten years more of life. It means that so- 


ciety is now saving vast numbers of infants 
from death in infancy—that infant mortality is 
being greatly reduced.” 


The society, because of the difficult require- 
ments for admission—requiring on the average 
to become a fellow by examination about six 
—has not a very large membership. The 
total of fellows and associates is about three 
hundred, including the members from Great 
Britain and the continent of Europe, even as 
far away as Australia. 

Montreal was represented at the Cincinnati 
mecting by T. B. Macaulay, president of the 
Sun Life of Canada, the largest of the Cana- 
dian insurance companies, and A. B. Wood its 
actuary. The president of the Actuarial Society 
is William A. Hutcheson, second vice-president 
and actuary of the Mutual Life of New York, 
Robert Henderson, one of the two vice-presi- 
dent 


years 





of the society and second vice-president 
ot the Equitable Life of New York, was also 
present. 
New Group Policies 
\lthough group insurance has been affected 


by the industrial depression of the last year 
to a ereater extent than any other popular 
type of insurance, the three Hartford compa- 
nies entered in this field are reporting the ad- 
dition of a number of new risks. The group 
department of the AEtna Life, for instance, 
has ently written the following: United 
Sash & Door Co., Wichita, Kansas, $140,000; 
the Better Brush Company, Palmer, Mass., 








WANTED—A MANAGER 


A well known, old line Eastern Life Insurance Company has an open- 
ing for a Manager at Erie, Pennsylvania, and Syracuse, New York. Both 
territories offer splendid opportunities to represent a Company rendering 
the highest type of Agency co-operation and service to policyholders. 


If you possess the qualifications necessary to build and manage a pro- 
ductive agency, it will be worth your while to investigate this opportunity. 
Your inquiry will be treated in strict confidence. 


Address: OPPORTUNITY 
Care of THE SPECTATOR 


135 William St., New York City 








$80,000; J. T. McMillan, -publishing plant, St. 
Paul, Minn., $185,000; the Thompson & Norris 
Company, Brookville, Ind., $100,000; the Long 
Beach Trust & Saving Company, Long Beach, 
Cal., $100,co0; the North American Lumber 
& Supply Company, Winnepeg, Canada, $100,- 
coo. 

In the last week the Connecticut General has 
received and approved three applications for 
group insurance. The companies insuring their 
employees were the Underwriters and Credit 
Bureau, Inc., C. C. Hines Sons Company, Hines 
Brothers, ct al., of New York, covered under 
one contract, the No-Leak-O Piston Ring Com- 
pany of Baltimore and the Cherry River Paper 
Company of Scranton. 


Etna to Build New Home 

The A*tna Life and allied insurance recently 
bought the tract of sixteen acres of land on 
larmington avenue, at Sigourney street, Hart- 
ford, Conn., as a future site for a new home 
office building which will be erected to care for 
the needs of the companies’ forces. The pur- 
Al- 


though no building plans have been as yet dis- 


chase price is said to be about $250,000. 


cussed, it is probable that the new A*tna home 
some day to be built on the property will be one 
of the largest office buildings in the State. 
Plans for building on the Old Jewell Belting 
Company site have been abandoned. 





LIFE INSURANCE ITEMS 











The Missouri State Life has established a 
branch office in Kansas City. 

The Chicago Life Underwriters Association 
has been reorganized with Darbey A. Day as 
president. ; 

The Life Agency Officers Association will 
hold its annual meeting at the Hotel LaSalle, 
Chicago, Nov. 11 and 12. 

The board of directors of the Provident Life 
and Trust Company, Philadelphia, held a meet- 
ing last week at which they decided upon the 
same basis for distribution of insurance sur- 
plus during 1922 as was used during 1921. 

The Home Office General Agency of the 
Pacific Mutual Life Insurance Company of 
Los Angeles, John Newton Russell, Jr., man- 
ager, in September completed its twenty-third 
consecutive month of over a million dollar 
monthly production. 
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Want Life Companies Probed 

At the semi-monthly meeting of the Central 
Labor Union of Hudson County, at head- 
quarters, Groeschel’s Hall, Oakland and Beacon 
avenues, Jersey City, a resolution was unani- 
mously adopted asking for an investigation of 
the insurance companies of the State by the 
Governor and Legislature and for amendment 
of the insurance laws requiring investments to 
be confined to first mortgages, United States, 
State and municipal bonds. T. R. Gaffney, of 
Union Hill, introduced the resolution and talked 
at length on the matter. 

Mr. Gaffney is president of the New York 
and New Jersey Investment Company, and, to- 
gether with former Judge John Warren, was 
invited to attend the meeting. The latter was 
unable to appear, owing to illness in his family. 
He is preparing a bill, to be introduced in the 
Legislature along the lines indicated. 


Addresses Cincinnati Life Men 

Harry D. Wright, superintendent of agents 
of the Metropolitan Life Insurance Company, 
addressed the members of the Cincinnati Life 
Underwriters Association 

John L. Shuff, recently elected president of 
the National Association of Life Underwriters, 
and Charles J. Stern, a member of the na- 
tional executive committee, spoke. S. 
Howard Swope, president of the Cincinnati 
association, presided. 


also 


California State Life’s Progress 


During the first nine months of 1921 the 
California State Life, Insurance Company of 
Sacramento wrote over $9,000,000 of new busi- 
ness, which sum is about $1,000,000 more than 
was written in the same period last year, an in- 
crease of over ten per cent. 

In the same time the company has increased 
the amount of insurance in force by about 
$4,230,000, which is an unusual record for this 
year of big lapses and decreased new writings. 
Much credit is due to the efforts of J. R. Kruse, 
vice-president and general manager, for the ac- 
complishment of these fine results. 


Do common things uncommonly well and soon you 
will not have to do common things. 
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NEW YORK LIFE INSURANCE Co. 


(Incorporated under the laws of the State of New York) 
346 & 3848 Broadway, New York, N. Y. 
DARWIN P. KINGSLEY, President 


INCOME, 1920 


PAID POLICY HOLDERS .1920 


Pi Se on cs cae hae woes wate awleone $142,672,244 DRE RASTA ERR sé ccsis: 5 10-6 0's: avainvelarovwicigioeanale’s $35,036,558 
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ivi Meee hsuichn oa cay ctiarie fu save la rdiuiian avons Caheuararerseene 9 ; 

Other Income..................0- see eeee eee ___ 6,782,885 Surrender Values, etc...............eeeeees 23,432,313 

ee er” $193,790,133 Total to Policy-holders ............... $114,849,597 
I icc 4s Wicd wa Sean w i KW elwleead GE WS GR $693,979,400 
NN MIN OU ooo 644 sk da bdkG ew a Kwwiers'nwuiev eine Walea's be eae see degen $966,664 ,397 
ee ON BES... oe ook cuceninsccéveiceedevewdecvseeveceeessssewesba $841,255,357 
Reserve for Dividends and Other Purposes.................. ccc cc eccccceccecccecceceees $125,409,040 
ene ee Oe a $3,537,298,756 


BOARD OF DIRECTORS 


GEORGE B. CORTELYOU 
JOHN H. FINLEY 

DAVID R. FRANCIS 

A. BARTON HEPBURN 
MYRON T. HERRICK 


LAWRENCE F. ABBOTT 
ALFRED L. AIKEN 

JOHN E. ANDRUS 
CORNELIUS N. BLISS, Jr. 
NICHOLAS MURRAY BUTLER 
FLEMING H. REVELL GEORGE M. REYNOLDS 


ELBRIDGE G. SNOW 


GRANGER A. HOLLISTER 
ALBA B. JOHNSON 

S. DAVIES WARFIELD 
WILLARD V. KING 
DARWIN P. KINGSLEY 


RICHARD I. MANNING 
tal S. MILBURN 


JOHN J. PULLEYN 


HIRAM R. STEELE OSCAR S. STRAUS 











Jefferson Standard 
Life Insurance Co. 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 








Insurance in Force—Over $163 ,000,000.00 








Large Strong Progressive 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 





To the Man Who is Willing—and Will 





© fF et rj 
SuRme NOER AT SAN ey pe 
~TE 
We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 
For Contracts and Territory, address 


H. ii, HARGROVE, President - : : BEAUMONT, TEXAS 











GENERAL INSURANCE OFFICES 


WILL IN 1921 


PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance. office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
general offices that have life departments are pleased with 
results, 


This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a general 
insurance office. In 1921 this Company will make a specialty 
of broadening its service to this extent. We solicit correspond- 
ence with insurance agencies now writing fire, or fire and cas- 
ualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 











CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $58,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 
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LIFE OFFICERS’ PLANS 


Annual Meeting to Be Held in Chi- 
cago Nov. 10-11 








MANY SPEAKERS ON PROGRAM 





Educating of Soliciting Agent to Be Main 
Theme 

“The Educating of the Soliciting Agent” will 
be the theme at the annual meeting of the Asso- 
ciation of Life Agency Officers, which will 
convene at the Hotel La Salle, November 10-11. 
The officers of the association include Isaac 
Miller Hamilton, who is chairman, and A. G. 
Borden of New York. The program will be as 


follows: 
THURSDAY 
General business. 
Report of executive committee. 
Report of secretary-treasurer. 


PLACE FOR RESEARCH IN THE SALES BRANCH OF 
AMERICAN BUSINESS 

Dr. A. A. Hammerschlag, president, Carnegie Insti- 
tute of Technology. 

Responses by: 

Philip Burnet, president, Continental Life of Dela- 
ware. 

W. E. Taylor, vice-president, Equitable Life of New 
York. 

Winslow Russell, vice-president and agency manager, 
Phoenix Mutual Life. 

George L. Williams, secretary, Union Central Life. 
Company’ PLANS’ FOR THE EDUCATION OF THE 
SoricitinG AGENT 

Responses by: 

F. T. Stanford, Canada Life. 

T. C. Denny, secretary, Central Life of Iowa. 

H. M. Holderness, agency correspondent, Connec- 
ticut Mutual Life. 

Paul M. Ray, field supervisor, Equitable Life of 
Towa. 

J. A. Stevenson, third vice-president, Equitable Life 
of New York. 

E. C. Milair, secretary, George Washington Life. 

C. H. Carpenter, Eastern superintendent of agencies, 
Great West Life. 

T. Louis Hansen, vice-president and agency man- 
ager, Guardian Life of New York. 


FRIDAY 
INSTITUTIONAL PLANS FOR INSTRUCTION IN 
INSURANCE SALESMANSHIP 
Griffin M. Lovelace, director, School of Life Insur- 
ance Salesmanship, Carnegie Institute of Technology. 
E. M. Howbert, director, School of Life Insurance 
Salesmanship, University of Denver. 


LIFE 


CoMPANY PLANS FOR THE EDUCATION OF THE SOLICITING 
AGENT 

Responses by: 

George H. Hunt, superintendent of agencies, Im- 
perial life of Canada. 

F. E. Hall, superintendent ordinary agencies, Life 
Insurance Company of Virginia. 

George H. Gaston, second vice-president, Metropoli- 
tan Life. 

E. S. Albritton, superintendent of agencies, Minne- 
sota Mutual Life. 

Ralph H. Rice, president, National Fidelity Life. 

L. P. Brigham, assistant superintendent of agencies, 
National Life of Vermont. 

Robert D. Lay, vice-president and secretary, Na- 
tional Life U. S. A. 

Glover S. Hastings, superintendent of agencies, New 
England Mutual Life. 


PLANS FOR THE EDUCATION 
SoticitiInG AGENT 
Responses by: 
L. Seton Lindsay, superintendent of agencies, New 
York Life. 


CoMPANY OF THE 





first two contract years. 





OHIO , INDIANA AND ILLINOIS 


THE VOLUNTEER STATE LIFE INSURANCE COMPANY, of 
Chattanooga, Tennessee, intends to enter these states. 

This announcement is not addressed to satisfied 
representatives of other Companies, but to experienced, 
successful life insurance solicitors, who wish to 
obtain General Agency Contracts. 

If your character is above reproach, and you 
have paid for a minimum of $200,000 annually for the 
last three years, and are ambitious to own and operate 
a General Agency , ——Write us, giving full particulars. 

Liberal financial assistance extended during the 


-—Minor Morton, Vice President and Agency Manager 








Dr. E. G. Simmons, vice-president and general 
manager, Pan-American Life. 

J. Howard Jeffries, superintendent of agencies, Penn 
Mutual Life. 

Emmet. C. May, president, Peoria Life. 

Carl A. Secoy, assistant agency manager, 
Mutual Life. 

Matthew E. Walker, manager insurance department, 
Provident Life and Trust. 

W. C. Ellis, agency manager, Southeastern Life. 

T. D, Blair, Southern 
Life and Trust. 

G. H. Harris, supervisor of field service, Sun Life 


Phoenix 


assistant agency manager, 


of Canada. 

CrLostnc REMARKS 
Foster, first vice-president and secretary, 
Mutual Life. 


Sidney A. 
Royal Union 


SECURITY LIFE ENTERTAINS 


Agents Hold Annual Convention at 
Home Office 


The Security Mutual Life Insurance Com- 
pany of Lincoln, Neb., recently assembled their 
agents at the home office in annual convention. 
E. B. Stephenson, president of the company, 
welcomed the agents, and M. A. Hyde, assistant 
secretary and manager of agencies, impressed 
upon the assembled salesmen that the conven- 
tion was theirs and for their sole benefit. W. A. 
Lindly spoke on “The History of the Company 
and Its Growth.” Dr. H. B. Miller, medical 
director, gave a very interesting talk on “Re- 
jections,” emphasizing the part the agent can 
perform in the selection of risks. A. G. Ga- 
briel, actuary, spoke on “The Value of In- 
spection Reports.” TT. A. Sick, cashier, an- 
swered questions regarding office practice, cor- 
respondence, etc. 

The convention being turned over to the 
agents, Oak E. Davis, Lincoln, Neb., president 
of the $150,000 club, assumed the chair. Other 
$150,000 club members in attendance were Vice- 
President James J. Huey, Topeka, Kan.; G. W. 
F. Moore, Sioux Falls, S. D.; Charles E. Reilly, 
Lincoln, Neb.; W. H. Williams, Edison, Neb. ; 
Frank S. Richards, Columbus, Neb. 


Title Insurance 

“National Title Insurance—A Special Service 
for Dealers and Investors,” a book recently is- 
sued by the New York Title and Mortgage 
Company, 135 Broadway, New York city, dis- 
cusses a growing phase of the title insurance 
fusiness, the insurance of titles on lands upon 
which money has been loaned by the life insur- 
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ance companies or large investors. 

Many companies that would normally invest 
largely in prime mortgages are hampered by the 
overhead required to re-examine abstracts. 
Farm mortgage title insurance, the pamphlet 
points out, obviates this by supplying a policy 
which protects the lending company without 
extra expenditure by the lender. 

On the part of the borrower, these policies 
are of value because it enables the farm mort- 
gage dealers to secure a quick turnover of 
funds and to a considerable extent replaces the 
former plan which frequently involved much 
correspondence between lending companies and 
inortgage bankers, often resulting in abstracts 
going back and forth for weeks while new 
searches had been completed and technical ob- 
jections overcome. 

The booklet closes with a list of prominent 
insurance companies who find the service bene- 
ficial. a 
The Manual of Statistics 

The Manual of Statistics for 1921, being the 
forty-third annual issue of this excellent stock 
exchange handbook, has been published by the 
Commercial Newspaper Company. This vol- 
ume embraces 1555 pages of detailed informa- 
tion concerning railroad and industrial com- 
panies government securities, stock exchange 
quotations, mining, grain and provisions, cotton, 
money, banks and trust companies, etc., which 
cannot fail to be of great value to investors or 
to those dealing in securities of the classes men- 
tioned. There is a copious index. The book is 
thumb-indexed, so that the various classes of in- 
formation given may be readily located. This 
is a very valuable financial reference work and 
should be in the possession of all who are inter- 
ested in financial affairs. It sells at $12 per 
copy. 


“The Story of Ed. Redlich’_A Leaflet 

President O’Brien believes that this booklet is 
in a class by itself as far as its influence on be- 
ginning life insurance agents is concerned. I am 
sure I quite agree with him—Homer Guck, De- 
troit Life. 


—The Missouri Hand Book for 1921-1922 has been 
issued by the Western Insurance Review Co. It 
contains a digest of Missouri insurance laws; premiums 
and losses in Missouri in 1920; lists of companies 
licensed; fire special agents; life and miscellaneous 
general agents; local agents by towns, and other data. 
Its price is $7.50 per copy, 
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IFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


In Business Since 1862 


Insures all classes of selected lives, issuing policies on 
the ordinary, intermediate and industrial plan at all 
ages. It also insures against total and permanent 
disability. Policies of the company are made secure 
by reserves maintained on the highest standard, with 
additional contingent reserves providing protection 
against all emergencies. Information and Advice on 
any matter relating to Life Insurance is Available at 
any time through the Agencies or Home Office of this 
Company. 


Founded 1865 


THE PROVIDENT LIFE 
AND TRUST COMPANY 
OF PHILADELPHIA 


Penna, 


Vice-President Coolidge says ‘Look well then to 
the hearthstone; therein all hope for America lies.”’ 


The man who is looking well to his hearthstone is 
very apt to take out an endowment policy. It will 
carry out his purpose for his home if he dies, and it 
will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift 
upon his children the provision for his own old age. 


Fourth and Chestnut Sts. Philadelphia, Pa. 














AGENCY CO-OPERATION 


through direct mail advertising is just one of the 
features which give Fidelity men a distinct advantage. 
Last year we distributed 41,341 direct leads—all in- 
terested prospects who requested information. ‘This 
service, and its original policy contracts, enabled 
Fidelity to show an increase of 28.35 per cent. in paid 
business last year. 


Fidelity operates in 40 states. Full level net pre- 
mium reserve basis. Insurance in force over $203,- 
000,000. Faithfully serving insurers since 1878. 


A few openings for the right men. 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, Philadelphia 
WALTER LE MAR TALBOT, President 





A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 

















ADVICE OF GREAT VALUE TO 
THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN- 
DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 
TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 
THEIR PORTRAITS AND OPINIONS GIVEN TO THE 
SPECTATOR. 


Single copy 15 cents 1000 copiés....... $25.00 
100 copies......:...$4.00 5000 copies. ......100.00 
500 copies..........15.00 10,000 copies. ......180.00 


THE SPECTATOR COMPANY 


CHicaco OFFICE 135 WILLIAM STREET 
INBURANCE EXCHANGE NEW YORK 











THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


PORTRAITS AND OPINIONS OF TWELVE 
LEADING STATESMEN 


A Most Valuable and Convincing Leaflet 
Containing 
Strong, Unequivocal Endorsements 
of Life Insurance Protection 


Sold in quantities to Companies and General Agents 


as follows: ; 
PRICES: 
100 copies..........$4.50 1000 copies. .... ..$30.00 
500 copies..........18.00 5000 copies. ......120.00 
10,000 copies......$225.00 


a” Spectator Company will send during the year 1921 every 
Life Insurance Agent in the United States a free copy of the 
President and his Cabinet on Life Insurance, who has not received a 
copy of the President’s letter. This will be mailed in a sealed en- 
velope on receipt of 2c stamp, the applicant also to state the name 
of the company he represents. Send in your application at once. 
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GREAT LAKES BUSINESS 


Enormous Traffic On These Waters 
Realized by Only a Few 
INSURANCE DIFFERS FROM REGULAR 
FORMS 


Rates Practically Constant for Steel Ves- 
sels—Vary Somewhat on Wooden Craft 
—Not a Very Profitable Business 


[ew people outside of marine and railroad 
circles and residents of the lake cities are aware 
of the volume of traffic over the Great Lakes. 
To transport coal, ore and grain, which com- 
modities form the bulk of freight carried on 
these waters, a large fleet of vessels is required. 
Governmental statistics show that these are 
upwards of 2000. The type of vessel most fre- 
quently seen on the Lakes is the long steel 
steamer with machinery placed aft. This ar- 
rangement of the boilers and machinery makes 
a long stretch of hold available for cargo- 
carrying purposes. In recent times some very 
large vessels have been constructed to take care 
of this traffic, a notable example of which is the 
steamer Pontiac. This vessel is a bulk freighter 
600 feet over all, 580 feet keel, 60-foot beam 
and 32 feet deep. The machinery is, of course, 
placed aft and leaves a cargo hold capable of 
caring for 7,300 tons of ore. Perhaps the larg- 
est side-wheel passenger steamers in the world 
ply the Great Lakes, one of these being the 
Seeandbee, measuring 485 feet by 58 feet, hav- 
ing five decks and a gross tonnage of 6,38r. 

The insurance upon this: great fleet of ves- 
sels is placed by a comparatively small number 
of brokers. The valuation of these vessels, 
while being intrinsically very large, has in re- 
cent years, for the purpose of insurance, been 
placed at $51 a ton. This year, however, owing 
to the poor demand for tonnage and the natural 
decrease in value of all floating property, steel 
lake tonnage has been fixed at $40 per ton. 
There are, however, very few vessels valued at 
over $300,000, the majority running between 
$ico,000 and $200,000. In view of the low 
valuations, the warranty fund in ocean hull 
policies limiting the disbursement insurance to 
fifteen per cent of the hull has been omitted 
from the form of the lake hull policy, and the 
owner is permitted to insure any amount he de- 
sires on this interest. 

\nother form of insurance which is more 
commonly used by owners of lake vessels than 
by those of ocean vessels is known as “detention 
earnings.” This cover commits the underwrit- 
ing company to pay so much per day, according 
to the amount of his policy, in excess of seven 
days and not exceeding twenty-six days, that 
the vessel is detained by casualty, other than 
total loss, from performing her services. The 
rate universally charged for this insurance is 
four and a quarter per cent. Protective and in- 
demnity insurance, a cover which pays for dam- 
age done to human beings and injury to har- 
bors, wharves, piers, stages and similar struc- 
tures, and to cargoes stored aboard during the 
Winter, can be obtained at a rate of one-half 
The loss of life and personal injury 


per cent. 


features of this cover is, of course, particularly 
applicable to passenger vessels. Due to the ex- 
perience which the underwriters have had in 
regard to the claims for damage to grain car- 
goes, particularly those held for storage during 
the winter months, they have practically reached 
the point of either eliminating the risk from the 
policy or to charge an additional premium on 
vessels engaged in the grain trade. Very few 
American companies write this class, the large 
volume of it being placed in London. 

The rate on steel vessels on the Lakes is, un- 
like that on ocean vessels, always the same. 
That is 334 per cent, which is about 33¢ per 
cent net to the assured. For the disbursement 
cover a gross rate of 13 per cent is charged. 
Of course, on wooden vessels the rate varies ac- 
cording to the age of the vessels and their 
navigation limits. Under the regular form of 
lake policy the vessels insured may navigate the 
waters, bays, harbors, rivers, canals and other 
tributaries of the Great Lakes, not below Frie. 
On the smaller vessels, upon payment of an 
additional premium, the navigation limits may 
be extended to include trips down as far as 
Montreal. The larger vessels are prevented 
from going down to Montreal by reason of the 
small size of the Welland Canal, which con- 
nects Lake Erie and Lake Ontario at Buffalo. 
The canal cannot accommodate a vessel larger 
than 242 feet. Steel vessels are warranted to 
be laid up out of commission between November 
30 and April 15, and wooden vessels between 
November 15 and May 1. The reason for this 
is the very severe winters experienced on the 
Lakes and the subsequent forming of heavy ice. 
Steel steamers may be permitted in considera- 
tion of an additional premium to navigate in the 
early part of April and as late as December 12. 
Ice claims, however, are payable on damage 
sustained during these sailings on'y in excess of 
three per cent on the entire valuation. In re- 
cent years underwriters have, not found the 
writing of lake hulls to be a very profitable part 
of ‘their business. When considers the 
small premium charged on these vessels in com- 
parison with the amount insured, it will be 
readily seen that one loss will make quite a hole 
in the premium account. 


one 


AUTO CONFERENCE MEETS 


Little of Importance Accomplished 

The annual meetings of the New England and 
the Eastern Automobile Underwriters Confer- 
ences were held in New York last week. Little 
of importance was accomplished outside the 
election of officers. Several important motions 
were indefinitely tabled. N. S. Bartow, president 
of the Queen Insurance Company of New York, 
presented a plan for incorporation of the De- 
tective Bureau. Action upon this proposal was 


not necessary. New officers were elected as 
follows: 
Eastern Conference: President, C. R. 


Pitcher, Royal; vice-president, H. H. Clutia, 
Westchester; treasurer, J. B. Kremer, Liver- 
pool & London & Globe; executive committee, 
T. A. Kruse, Appleton & Cox; Edmund Ely, 
Automobile; William M. Ballard, Commercial 
Union; W. H. Koop, Great American; George 
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TO CURB AUTO THEFTS 


Steps Taken to Protect Public 
Against Automobile Thefts 


GARAGE OWNERS TO REPORT DAILY 


Commission, Including Several Insurance 
Men, Co-operating with Police 

Henry Barrett Chamberlain, operating direc- 
tor of the Chicago Crime Commission, is tak- 
ing an active part in campaigning against the 
stealing of automobiles in Chicago, co-operat- 
ing with the Chicago Police and Safety Council 
in this respect. The Crime Commission has 
appointed a committee to assist in the detection 
and prosecution of all automobile thieves. 

The chairman of this committee is Edward 
W. Sims, president of the Crime Commission. 
Among the other members of the committee 
are Chief of Police Fitzmorris, as well as repre- 
sentatives of the automobile clubs and business 
organizations. The insurance interests are rep- 
resented by Robert H. Hunter and Charles P. 
Whitney. 

Chief of Police Fitzmorris has ordered every 
public garage to make a daily report to police 
headquarters, giving the license, engine and 
serial numbers of every automobile handled. 


S. Kern, Phoenix of London; C. M. Campbell, 
Insurance Company of North America; Paul 
B. Sommers, American of Newark; J. G. Mac- 
honachy, Niagara; R. H. Goodwin, Firemans 
Fund; N. S. Bartow, Queen, ex-officio. 

New England Conference: President, J. V. 
Fothergill, London & Manchester; vice-presi- 
dent, C. S. Timberlake, Hartford Fire; treas- 
urer, R. E. Stronach, Aétna; executive commit- 
tee, E. H. Hildreth, Springfield Fire & Marine: 
Angus Caruth, Scottish Union & National; C. 
E. Parker, Insurance Company of North Amer- 
ica; P. A. Creech, Security; R. H. Goodwin, 
Firemans Fund; J. L. Ivison, Boston; H. Bel- 
den Siy, Employers; W. J. O’Donnell, Automo- 
bile; F. D. Bennett, Queen. 


SUCCEEDS F. W. ARNOLD 


Edward Milligan Made President of 
Equitable Fire 

Edward Milligan, president of the Phoenix 
Fire Insurance Company of Hartford, under 
whose control the Equitable Fire and Marine 
Insurance Company of Providence has been 
operated for a number of years, was made 
president of the latter company last Friday to 
succeed Frederick W. Arnold, the veteran presi- 
dent of the company. Mr. Milligan has been 
senior vice-president. 

Mr. Arnold became secretary of the company 
on October 21, 1861, and president in 1875. The 
directors adopted a minute expressing their 
high appreciation of Mr. Arnold’s long and 
valuable services, mentioning especially the 
fact that during the three score years he has 
enjoyed “the confidence of the public, the re- 
spect and friendship of his contemporary offi- 
cials and the personal esteem and affection of 
his associate officers and the employees and 
agents of the company.” 
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GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 1951-52 Railway Exchange Bldg., St. 
Louis, Mo., Manager Missouri and Kansas. 


J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, 
Texas, Manager Texas, Oklahoma and New Mexico. 


W. H. Savage, Vice-President and Agency Director. 











THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 












New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 









INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It is an exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 


“A World of Strength”’ 











C. A. CRAIG, President N. H. WHITE, 3rd Vice-President 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-President 
T. J. TYNE, 2nd Vice-President C. R. CLEMENTS Secretary and Treasurer 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee! 


WE WANT AGENTS 
to push our five=pointenine policies. 
Excellent Iowa territory and liberal 
e contracts for men of goodreputation. 


“THE COMPANY OF CO-OPERATION” 








THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, Iowa 











Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 

















THE WOMAN'S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 
Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 240,000 

The Reserve Fund is $14,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander, Supreme Record Keeper, 


Port Huron, Michigan Port Huron, Michigan 





INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, II. 
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| OBSERVATIONS IN THE CASUALTY FIELD 





— 


The Blood Poisoning Hazard 

In view of the varying effects of similar acci- 
dents upon different people, due apparently to 
blood conditions, the question arises as to how 
accident and health insurance companies may 
protect themselves from the assumption of un- 
duc risks in connection with parties whose 
blood is to some extent diseased. 

For example, probably thousands of persons 
have had their fingers pricked by the horns of 
catish. With normal blood conditions, such 
a trivial incident usually is not followed by any 
serious consequences; the wound simply heals, 
frequently without further thought or attention. 
But in occasional cases, presumably when the 
biood of the party so wounded is in a diseased 
condition, such a slight accident may be at- 
tended by serious consequences—possibly the 
loss of a hand or an arm, or it might even lead 
to death. 

How can the accident and health companies 
protect themselves against serious results from 
ordinarily slight accidents, due to the condition 
of blood of the insured? This is a difficult ques- 
tion to answer, for it probably would not be 
feasible to make a test of the blood in the 
case of every application filed. The matter is 
an important one, however, and would seem to 
warrant unusual care in the acceptance of those 
who seem to have any trace of or inclination to 
diseases of the blood. 


Legislative Sessions in 1922 
The legislatures of the States named below 
will be in session during 1922, the sessions be- 
ginning on the dates named and being limited 
to the number of days mentioned: 





Session Time 
State Opens Limit 
MACON DAA it hae elas June 28 50 days 
Kentucky oo. ics. Jae 3 None 
Louisiana: ..cicdoc... May 8 60 days 
Maryland cous pane ff go days 
Massachusetts ...... Jan. 4 None 
Mississippi ......... Jan. 3 None 
New Jersey ......... Jam. 10 None 
New York... se... Jan. 4 None 
Rhode Island ....... Jan. 3 60 days 
South Carolina ..... Jan. 10 None 
MUGGING 2 ohcscce ness Jan. IT 60 days 


“The Unexpected Always Happens” 
There seems nothing more certain in these 
s than the “unexpected always happening.” 
More people are said to be killed falling down 
stairs in their own homes than in crossing busy 
broadway, New York. 
Every day the papers tell of new and un- 
expected ways in which people have lost their 








leaflet entitled “The Unexpected Always 
Happens,” published by The Spectator Com- 
pany, is a most convincing one for agents to 
arry in their pockets, just to show a man that 
he needs insurance right now. 


“Master Pilot’? Policy of U. S. F. and G. 
A 


D'} 


new disability policy, entitled the “Master 
ot.” which is very liberal and up-to-date in 


J. S. PHILLIPS ACCEPTS OFFICE 
Becomes Manager of The National Bureau 
of Casualty and Surety Underwriters 

Jesse S. Phillips, who recently resigned as 
Superintendent of Insurance of the State of 
New York, after serving the State most satis- 
factorily for six years in that capacity, has ac- 
cepted an offer to become manager of the Na- 
tional Bureau of Casualty and Surety Under- 
writers, which was formerly known as the 
National Workmens Compensation Service 
Bureau. 

The Bureau has an extensive staff and, as 
reorganized, is broadening its field of service 
to the companies conducting the various gen- 
eral classes of insurance other than life, fire 
and marine. 

Mr. Phillips has won a high reputation 
among those with whom he has come in con- 
tact in the course of his duties as superinten- 
dent, and is highly regarded, not only by his 
fellow members in the National Convention of 
Insurance Commissioners but by insurance com- 
pany officials and all engaged in the insurance 
business. They have all come to know that he 
aims at absolute fairness and impartiality, and 
that his mind works along logical lines, which 
has enabled him to decide important matters 
with justice to all concerned. Mr. Phillips is 
paid a high compliment in having been offered 
the managership of the National Bureau, the 
duties of which his personal qualities, knowl- 
edge and experience will enable him to fulfill 
equitably and efficiently. 





its provisions, has been issued by the Unitec 
States Fidelity and Guaranty Company of Bal- 
timore. 
Massachusetts Bonding Changes 
L. G. Hurd has been appointed superintendent 
of the liability and compensation department of 
the Massachusetts Bonding at Chicago. 





Massachusetts Bonding Enters Arizona 

The Massachusetts Bonding and Ingurance 
Company has decided to open its Arizona terri- 
tory and make an active campaign for the busi- 
ness of that field. The company was licensed 
by the Arizona Insurance Department several 
years ago. The Arizona business will be re- 
ported through F. B. Potwin of San Francisco, 
Pacific coast representative, who is now in 
\rizona arranging for the company’s repre- 


sentation. -- 

Superior Life and Accident Forming 

The Superior Life and Accident Insurance 
Company of Indianapolis has been organized, 
and licensed to write industrial life and acci- 
dent business as a mutual company. R. L. Mc- 
Kecshilne is president and Frank L. Wayman 
is secretary-treasurer. Both were formerly 
with the Public Savings. 





—~A new marine salvage system is described and 
i!lustrated in the November issue of the Scientific 
American. It involves the use of pontoons and a 
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American Industrial Changes Name 

A controlling interest in the stock of the 
American {ndustrial Insurance Company of 
Topeka, Kan., which was organized as a mu- 
tual company in 1914, but went on a stock basis 
in 1916, and which was a pioneer Kansas com- 
pany writing accident and health insurance, has 
been acquired by parties who own the control 
of the Union National Bank of Wichita, Kan. 
The name of the company has been changed to 
the Union Insurance Company of Wichita, Kan., 
and its officers are: President, J. B. Sackett; 
secretary, E. C. Freisen; treasurer, W. B. Har- 
rison, who is president of the Union National 
3ank. The authorized capital is $30,000, and 
the unsold portion is being placed where it will 
do the company the most good. When the new 
capital has been fully subscribed, it is stated 
that the company will have a surplus of $20,000. 
The Union will issue five policies, namely, 
commercial, farm, group, life, and automobile 
accident. 


—Vincent Cullen has been promoted from assistant 
manager to manager of the New York office of the 
Fidelity and Deposit Company of Baltimore. 





CASUALTY NOTES 











Iowa field men have decided to form an auto- 
mobile information bureau. 

A special taxicab policy has been approved 
by the attorney general of Illinois. 

The Globe Indemnity Company of Newark 
will celebrate its tenth anniversary next week. 

The Norwich Union Indemnity Company has 
moved its home office in New York to 75 
Maiden Lane. 

The Illinois Industrial Commission has ap- 
pointed George Augersteen, a Chicago attorney, 
as security supervisor. 

The Eastern Automobile Underwriters Con- 
ference will hold a special meeting Friday to 
discuss the reduced rate deductible clause. 

The Commercial Casualty Company and the 
Globe Indemnity Company, both of Newark, 
have joined the Plate Glass Rating Bureau. 

The Maryland Casualty Company of Balti- 
more has temporarily discontinued the writing 
of water damage business in New York city. 

The California Title Insurance Company has 
heen licensed by the California Insurance De- 
partment. The company is a Los Angeles cor- 
poration, recently organized. 

A petition has been filed by the Peters Pub- 
lishing and Printing Company of Baltimore to 
have a receiver appointed for the Employers 
Mutual Insurance and Service Company of that 
city. 

A course in casualty underwriting is being 
siven in San Francisco under the auspices of 
the University of California Extension Division. 
The instructor is Louis Mueller of the Cali- 
fornia State Compensation Insurance Fund. 

The question of whether or not the Utah 
workmen’s compensation law provides protec- 
tion for the dependents of a workman mur- 
dered by a robber while the man is engaged in 
an effort to protect his employers’ property is to 
be decided by the Utah State Industrial Com- 
mission. 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 





A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


























Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 

leAuto- National Union New Amsterdam 

ord National-Hartford — Casualty Co. 

Poe sty Equitable Philadelphia Under- Indemnity Company 

—— As- writers of America 
Stuyvesant Automobile Insurance 

Fidelity-2 Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 


— 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 





FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 




















GOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents; 


Box 351 


San Juan Porto Rico 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


506 Forsyth Bldg. ATLANTA, GA. 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 

















MARCUS GUNN 


W. H. GOULD 




















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 


Orders. 
Temporary ad advanced on strictly private 

: es held personal and confidential. 
Address J. L. MITCHELL, He 604 Masonic Temple, Chicago, Ill. 


CONSULTING ACTUARY & EXAMINER 
ACTUARY SYSTEM REVISION 
29 So. La Salle Street CHICAGO 
” no iaiibili 256 BROADWAY NEW YORK 
PAUL L. WOOLSTON W. R. HALLIDAY 
INSURANCE EXAMINER, CONSULTING 
ACTUARY AND ACCOUNTANT ACTUARY 
MAJESTIC BLDG., DENVER, COL. INSURANCE EXCHANGE CHICAGO 








No 





























Actuarial 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume-Mansur Bldg. 
Hubbell Building 











JAMES H. WASHBURN, F. A. 1. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 











ACTUARY WANTED 


Progressive Canadian Life Insur- 
ance Company desires to employ 
young resident actuary who would 
be willing to commence at a nom- 
inal salary and work up with the 
Company's growth. Young man 
of progressive tendencies essential. 
Apply Box 130, care of THE 
SPECTATOR, New York, N. Y. 


JULIAN C. HARVEY 
CONSULTING 
ACTUARY « 


CHEMICAL BUILDING ST. LOUIS, MO. 








GEORGE B. BUCK 
ACTUARY 


Specializing in Empleyees’ 
Benefit and Pension Funds 











JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 














FACKLER AND FACKLER 


DAVID PARKS eae * - Ss. 
EDWARD B. FACKLER, F. A. 
WILLIAM BREIBY, PF. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 


- Zs ; 


256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 














T. C. RAFFERTY 


CONSULTING ACTUARY 


Suite 714 Weightman Building 
. Philadelphia, Pa. 


Complete Rate Books Formulated 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 
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Miscellaneous Insurance 








Actuarial 








ABB LANDIS 
Consulting Actuary ard Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
6 Jackson Place. N. W Independent Life Bu:lding 

















Insurance Examiners and Adjusters 





LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment, 


R. L. NASE, 
Adjuster for Casualty Companies 
1110 Mutual Bldg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Health Claims 
TERRITORY: 


Virginia and North Carolina 











GLOBE INDEMNITY TO CELEBRATE 
Tenth Anniversary Next Week—Banquet 
on November 9 
The Globe Indemnity Company of Newark, 
N. J., will celebrate its tenth anniversary next 
week. Agents, specials and branch office man- 
agers of the company will hold a big house- 
warming in the new home offices extending 

over three days. 

The guests of the company will be put up at 
the Robert Treat hotel, starting Wednesday 
morning. The mornings will be devoted to 
business and the afternoons and evenings to 
pleasure. Wednesday evening will be marked 
by a banquet at which many prominent officials 
and other guests will be present, including 
General Manager Lewis of the Liverpool and 
London and Globe. About 350 persons are 
expected to be present. Thursday evening 
there will be a beefsteak dinner and vaudeville 
performance in the recreation and dining rooms 
of the home office building. 

The company’s rapid and remarkable growth 
and the acquisition of the fine new home office 
building will make the occasion all the more 
pleasant. President A. Duncan Reid will have 
an excellent report to make. 





LATE NEWS 








J. S. Phillips Honored by Sumner Ballard 

in Tuesday evening, Sumner Ballard, United 
States manager of several reinsurance com- 
panies, and president of the International of 
New York, entertained the retiring Superin- 
of Insurance of New York, Jesse S. 
and numerous other State and com- 


tendent 


Phillips, 


pany officials at dinner at his home. Governors 
Miller of New York was among the notable 
men \vho thus joined in an expression of ap- 
Preciation of over six years of efficient and 


Conscientious service to the 


State by ex- 


Superintendent Phillips. The latter will be- 
come manager of the National Bureau of Casu- 
alty and Surety Underwriters. 

Other prominent men who attended the 
dinner were ex-Governors Whitman and Smith, 
of New York; Insurance Commissioner Hobbs, 
of Massachusetts; Mansfield, of Connecticut; 
Button, of Virginia; Brown, of Vermont; 
Tuttle, of New Jersey, and Donaldson, of 
Pennsylvania; Henry Evans, chairman of the 
board, Continental; Walter Carter, United 
States general attorney, Royal; J. E. Lopez, 
president, Continental; O. E. Lane, president, 
Niagara Fire; Whitney Palache, United States 
manager, Commercial Union; F. W. Koeckert, 
assistant manager, and W. M. Ballards, sec- 
retary, Commercial Union; C. F. Shallcross, 
United States manager, North British and Mer- 
cantile; C. G. Smith, president, and J. EF. 
White, vice-president, Great American; O. I. 
Schaefer, president, Westchester Fire; F. C. 
3uswell, C. A. Ludlum, Wilfred Kurth, vice- 
president, Home; J. H. Packard, United States 


manager, London Assurance; C. H. Coates, 
president, National Liberty; A. G. Martin, 
United States manager, Northern, London; 


N. S. Bartow, president, Queen; P. Beresford, 
United States manager, Phoenix; Lyman 
Candee, vice-president, Globe & Rutgers; E. 
S. Lott, president, United States Casualty; 
E. B. Boyd, underwriting manager, Yorkshire; 
Hart Darlington, U. S. manager, Norwich 
Union Fire; R. E. Warfield, president, Han- 
over; J. A. Forster, president, North River; 
J. C. McCall, vice-president, New York Life; 
J. V. Barry, assistant secretary, Metropolitan 
Life; also many from other cities. 

Jesse S. Phillips, Superintendent of Insur- 
ance, whose retirement from office became ef- 
fective yesterday afternoon, by reason of his 
resignation to the Governor as of November 
1, found on his desk at the close of the day a 
chest of silver from all of the employees of 
the Department. 





Speakers at Life Presidents’ Meeting 

Among the speakers at the annual meeting of 
the Association of Life Insurance Presidents, 
to be held in New York December 8 and 9, 
will be Herbert C. Cox, president of the Canada 
Life, Toronto; John W. Weeks, secretary of 
war: Asa S. Wing, president, Provident Life & 
Trust, Philadelphia; Livingston Farrand, M. D., 
LL.D., president, Cornell University, Ithaca, 
N. Y.: Robert Lynn Cox, third vice-president, 
Metropolitan Life, New York; J. A. O. Preus, 
governor of Minnesota; Alfred R. Harr, vice- 
president, Equitable Life, New York; T. B. 
Denaldson, insurance commissioner of Penn- 
sylvania, and president, National Convention of 
Insurance Commissioners; Nathan L. Miller, 
governor of New York; Walton L. Crocker, 
president, John Hancock Mutual Life, Boston, 
and Henry S. Nollen, president, Equitable Life 
of Iowa, Des Moines. 

0. E. Lane to Address Examiners 

The Examining Underwriters Association 
of New York will hold its first general meeting 
November 22 at the Brooklyn Chamber of Com- 
Otho Lane, president of the Niagara 
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merce. 





PERSONAL ITEMS 








H. H. Walker, veteran secretary of the 
Western Farm Department of the Home of 
New York, will spend the winter in Eustis, 
Florida. 

A. J. Brandell, formerly cashier of the 
Ridgeway State bank, Madison, Wis., has been 
appointed special representative of the Great 
Northern Life Insurance Company in Madison. 

R. L. Neptune has been appointed manager of 
the production department of the American 
Surety Company. Mr. Neptune has had four- 
teen years of experience with the company in 
various fields. 

Albert S. Hudson has established an insur- 
ance office at 34 Mumford street, Harris, R. I. 
He has been appointed local agent for the Paw- 
tuxet Valley for several large insurance com- 
panies, and also represents the Providence in- 
surance office of C. D. Paige. 

Vice-President C. C. Macy of the Appleton & 
Cox, Inc., marine general agency of New York, 
is making his annual tour of inspection of the 
Pacific Coast field. He recently spent several 
days in San Francisco, in conference with 
Edward Brown & Sons, representatives for the 
Appleton & Cox interests in their Pacific Coast 
territory. 

C. M. Pineus of Gothenburg, Sweden, di- 
rector of the Svea Insurance Company, re- 
cently spent several days in San Francisco, the 
guest of Edward Brown & Sons, the Svea’s 
Pacific Coast representatives. Mr. Pineus was 
enroute to New York and the company’s home 
office after an extended trip through the South 
American countries. 

Thomas J. Confoy, managing director of the 
Southern Cross Assurance Company, Ltd., of 
Australia, is known there as an insurance 
marvel. He has created several world’s records 
in the development of insurance companies. 
During the first five months of the company’s 
existence in Australia, he established no. less 
than eight branch offices. 

Charles E. Bennett of San Francisco, execu- 
tive special agent for the New Amsterdam 
Casualty Company on the Pacific coast, has 
gone to Salt Lake City, Utah, where he will 
be connected with the Continental agency in 
addition to his field work. The Continental 
agency was formed a few months since with 
Phil J. Purcell as president. 

Dr. Lee K. Frankel, third vice-president of 
the Metropolitan Life Insurance Company, and 
now on leave as director of the welfare work of 
the United States Postoffice Department, was 
injured slightly in a rear-end collision of a 
Pennsylvania train on his way to Washington 
last week. Dr. Frankel, accompanied by Will 
H. Hays, Postmaster General, was on his way 
from New York to Washington. The collision 
occurred in a heavy fog near the Manhattan 
transfer and threw many occupants out of their 
berths uninjured. 


F. C. Buswell Completes Forty Years’ 
Service 
On November 1, F. C. Buswell, vice-presi- 
dent of the Home, of New York, completed 
four decades of service with that company. He 
was the recipient of many congratulations. 


—A prominent Eastern life insurance com- 
pany advertises elsewhere in this issue for man- 
agers at Syracuse, N. Y., and Erie. Pa. Capa- 
ble men are thus offered excellent opportunities 
with a progressive company. 








Fire, New York, will address the members on 
Education. - 
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‘‘Keep Southern Money at Home’’ . 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘“‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 


Stton States 


LIFE INSURANCE CO-"eneris) 
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The Farmers’ Life Insurance Company 


Home Office, Denver, Colorado 










E. M. Ammons, President B. M. Stackhouse, Sec’y. 
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| GRIISS ABBE TS sew cains neunnkeeel $2,800,000. 00 
SURPLUS TO POLICY HOLDERS... 350,000.00 
INSURANCE IN FORCE........... 15,250,000. 00 


Inviting Agency Connections Offered 
Particulars Furnished on Request 





THE GREAT-WEST AGENT 


has the advantage of representing a Company that, as a rule, needs little or no intro- 
duction to his client—one that by an unequalled record of POLICY RESULTS has 
gained an unequalled reputation. 


Why not share in this advantage? There is always room for good men with 


THE GREAT-WEST LIFE ASSURANCE COMPANY 


Head Office, Winnipeg, Canada. 


EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
eels and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 
Darwin W. Johnson, Sec’y and Treas. 


J. D. Powers, President 
I. Smith Homans, Asst. Sec’y and Actuary Louis G. Russell, Mgr. Industrial Dept. 


Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bidg., 106-110 South Fifth St. 
Louisville, Ky. 
THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 








We have some good territory in Kentucky and Alabama still open, 
and to first class men, we can offer a good proposition. 


Address the Company 














WESTERN LIFE INSURANCE COMPANY 


OF DES MOINES, IOWA 
JAS. H. JAMISON, President 


NEW and up to date policy contracts. REAL SERVICE to Policyholders 
NOT SO BIG to lose sight of individual Agents, and big enough 
SOME GOOD ter. 


| 
| 


| and Agents. 
| to serve its Agency and Policyholders satisfactorily. 
| ritory in IOWA and SOUTH DAKOTA open for Agents. 


| ‘‘THE LIFE INSURANCE BUSINESS” 


| Under the above title, Minor Morton, vice president and agency manager of a well-known life insurance 
| company, has written a booklet of which the purpose is to demonstrate the desirability of capable men 
| adopting Life Insurance as an Avocation. 

STRONG ARGUMENTS ARE CONVINCINGLY PRESENTED 

| Every life insurance company and generalagency needs this booklet. PRICES: Single copy, 15 cents; 
100 copies, $6.00; 500 copies, $20.00; 1000 copies, $35.00; 5000 copies, $150.00; 10,000 copies, $250.00, 

THE SPECTATOR COMPANY 
Chicago Office 135 Wiliiam Street 
Insurance Exchange New York 



















Attention, Insurance Men! 





A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 


Address 














W. S. HAZARD, Jr., Vice Pres. 


H. R. HOWELL, President 
R. H. K. MILLER, Ass. Secy 


S. HOWELL, Vice Pres. and Secy 


HAWKEYE SECURITIES FIRE 
INSURANCE COMPANY 
Capital $1,000,000 


MASONIC TEMPLE 


DES MOINES IOWA 


THE 


Boston Mutual Life Insurance 
Company 


“The Company of the 


77 Kilby Street “7% Company of BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. — All desirable forms_of up-to-date contracts issued. 
CORRESPONDENCE SOLICITED j 
Boston Mutual Contracts in their wording are perfectly simple and theif 
benefits SIMPLY PERFECT. 















GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


We have attractive Agency openings in the State 
of Tennessee. If you are in earnest, address: 


D. P. WADE, STATE MANAGER 
JOHNSON CITY, TENN. 
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CEDAR RAPIDS 




















TERRITOR 
| COMPANY 

~ FOR GOOD MEN 
CGBRGBins, Pres. CBR Svaboda, Secy_ 
OME OFFICE: CEDAR RAPIDS, IOWA 




















